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Thus delay your epitaph 


By GEORGE 
F. TAUBENECK 


Stories of the Week 
Gags of the Week 


Screwball Theory About the 
Army-McCarthy TV Fracas 


Add Newspaper Stories 
Newspaper Boners 

How’s That Again Dept.? 
Verse of the Week 
Frank Thoughts 

Don’t Expect Too Much 


Summer Philosophy 


Stories of the Week 


“Our flag has three stripes,” 
elucidated a Hollander. “They are 
red, white, and blue. We have a 
saying that they represent our 
taxes. A Dutchman gets red when 
he thinks about taxes, white when 
he receives the bill, and pays un- 
til he is blue.” 

“Same thing in our country,” 
nodded the American. “We also 
see stars.” 


Traveler just back from the 
Orient was holding forth on the 
lowly estate of women in the Far 
East. 

“Actually,” he indignated, “I 
saw a woman and a donkey hitched 
together.” 

“Happens over here, too,’”’ mur- 
mured a disillusioned wife. 


“Did you tell him that you loved 
him?” 
“Well, he squeezed it out of me.” 


Gags of the Week 


Common sense is not so com- 
mon.—VOLTAIRE. 


Ability is a poor man’s wealth. 
—Wren. 


Ceremony makes fools more 
foolish; but fools dote on cere- 
mony.—BENJAMIN FRANKLIN. 


Many a movie starlet is the 
kind of a girl you could take 
home to Mother—when Father 
isn’t home.—Fraternal Order of 
Eagles Bulletin. 


“Did you hear that Mary has 
returned to her husband?” 
“No. How come?” 


“He was having such a good 
time she couldn’t stand it.” 


Their jalopy was mired on a 
railroad track. Couldn’t budge it. 

Around the bend came an Ex- 
press Train, 90 miles an hour. 

“Quick!” interposed teen-ager 
Sally, “dig THIS crazy 3-D.” 


Screwball Theory About the 
Army-McCarthy TV Fracas 


READERS who write personal 
letters to “Dope” have demanded 
that our column “take a stand” 
on the Army—McCarthy television 
fiasco. 

All our correspondents on this 
subject are emotional about it. 

Sorry; “Dope” isn’t. 

Our appraisal of this Fuss bodes 
no good for anybody involved. It’s 
“Dope’s” opinion that Stu Syming- 
ton, Welch, McCarthy, and the re- 
mainder small-time witnesses ALL 
“looked bad.” 

We'd say that McCarthy is too 
big for his britches, and Stevens 
too small for his. 

Why were conscientious Ameri- 
can citizens affronted with this 
extraordinarily dull recital of the 
unimportant doings of Pvt. David 
Schine et al? 

Here’s our theory: Secretary of 
State Dulles got too belligerent 
about Russian Communist infiltra- 


(Concluded on Page 6, Col. 1) 
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List Factors Which May Decide Wheth. 
Cooling Sales Will Hit Goals for 1954 


DETROIT — Air conditioning 
sales continued to roll along at a 
considerably stepped-up pace last 
week, particularly through the 
midwest and the south, with some 
pick-up of business in the east, al- 
though the hot weather in that 
area has been along the lines of 
“come one day, gone the next.” 

In the “hot areas” of the central 
and southern parts of the country, 
some distributors say that busi- 
ness has been surpassing the spec- 
tacular volume done in June of 
1953. But the question of whether 
or not the totals by the end of 
the summer will reach the hoped 
for figures for 1954, and put many 
distributors in the position of 
being—as they were last year— 
completely out of the product, de- 
pends on a number of factors: 

i. The “impulse buying” sea- 
son started later this year. Last 
year, the hot weather came before 
Memorial Day and lasted into 
early July. This year it didn’t 
start until the second week in 
June. 


— 


If the hot weather continues in 
good long stretches well into July, 
and becomes general throughout 
the country, the expected goals 
might be reached. 

2. There are an_ increasing 
number of “artificial” barriers to 
sales in the form of municipal or- 
dinances and building owner and 
union rulings, and many in the in- 
dustry believe these hindrances 
are lowering the sales potential 
considerably. 

3. The industry has produced 
package air conditioning products 
at a much higher rate this year, 
and there may be some question as 
to whether the market will—at 
this time—absorb this added pro- 
duction. 

Another factor that is losing 
sales is that distributors and deal- 
ers still become swamped when a 
real hot spell hangs on for a few 
days. The district manager for a 
major producer says that he 
couldn’t reach his distributor by 
telephone for one whole day, de- 
(Concluded on Back Page, Col. 2) 


Nersa Officers Convene 
In Philadelphia June 29 


PHILADELPHIA — Officers of 
the National Commercial Refriger- 
ator Sales Association will hold 
their annual mid-year conference 
here on Tuesday, June 29, the 
association reported recently. 

They will lay plans for the 
group’s eighth annual convention 
at the Hotel Statler in New York 
City on Nov. 8 and 9. Also on the 
agenda are a review of current 
industry problems and a discussion 
of association activities. 


Big Boom Under Way In 
Pre-Cooked Frozen Foods 


BOSTON—Predicting that an- 
nual sales of pre-cooked frozen 
foods will exceed $100,000,000 in 
three years, Crawford Pollock, vice 
president of D. A. Swanson & Sons 
of Omaha, told the Advertising 
Federation of America here that 
pre-cooked frozen foods are spear- 
heading the greatest revolution in 
the food industry since the de- 
velopment of canning. 

He informed the advertising men 
that his three plants are producing 
more than 500,000 pre-cooked 
items daily. A fourth plant will go 
into production in August, 
added. 


Sabee Heads National ay 


.i.that .office building managers not 


Merchandising at Crosley” 


CHIC.A G.O—Appointment of 
Norman C. Sabee, formerly adver- 
tising and sales promotion man- 
ager for Coolerator Co., to the 
new post of national merchandis- 
ing manager for Crosley-Bendix 
home appliances was announced 
here during the Marts. 

Sabee had held his post.at Cool- 
erator for six years and previously 
had done sales promotion and pub- 
licity work for the company. Be- 
fore joining Coolerator, he had 
been with the L. S. Donaldson Co. 
of Minneapolis. 


he — 


G-E Bows Remote 
Air-Cooled Condenser 


BLOOMFIELD, N. J.—A new 
air-codled condenser that can be 
located remote from the cooling 
unit in any convenient location in 
or out-of-doors has been introduced 
by the Home Heating and Cooling 
Dept. of the General Electric Co. 

With the new condenser, General 
Electric says, there will be an air- 
cooled counterpart for every 
water-cooled unit in its 1954 line, 
including upflow, downflow, and 
horizontalflow models. 

At present the new air-cooled 
unit is being marketed in 2, 214, 
and 3-ton sizes, with 1% and 5- 
ton models to be available later 
this year. They are designed for 
use with the G-E Air-Wall system 
of air distribution or any soundly 
designed duct system, the company 
added. 

Each of the new air-cooled home 
cooling units consists of two sec- 
tions. The evaporator _ section, 
which actually cools. the house, 
contains the cooling coil, hermetic 
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1879. 


"Act of March 3, 
“6 g Co. 


a 


a 2w , York BBB Air 


Conditioning Code 
Effective July 1 


NEW YORK CITY—A nine- 
point set of standards for the sell- 
ing and advertising of air condi- 
tioners has been adopted by the 
Better Business Bureau of New 
York and will take effect on July 
1, Hugh R. Jackson, president, an- 
nounced recently. 

The standards, drawn up with 
the aid of three window air con- 
ditioner distributor representatives 
and approved by most other dis- 
tributors, follow: 

“1. DEFINITION: The term ‘air 
conditioner’ should be used only to 
describe such equipment which 
simultaneously performs the mini- 
mum function of air conditioning, 
namely, control of the tempera- 
ture, humidity, circulation, and fil- 
tering of the air. A window in- 
stalled type of room air conditioner 
should simultaneously cool, dehu- 
midify, circulate, and filter the air. 

“2. FANS, COOLERS, ETC.: Air 
coolers, air purifiers, air humidi- 
fiers and dehumidifiers, and air 
circulator such as fans and blow- 
ers, aS well as any other device 
not performing the three minimum 
(Concluded on Page 17, Col. 2) 


Carrier, Recold - 
Settle Litigation 


SYRACUSE, N. Y.— Carrier 
Corp. and Refrigeration Engineer- 
ing, Inc., Los Angeles, owner of 
the Recold water defrost patent 
No. 2,219,393, have settled all 
litigation pending between them, 
according to Carrier. 

As a result, the validity of the 
Recold water defrost patent stands 
unimpaired. In addition, Carrier 
has dropped its counter-claims 
against Refrigeration Engineering, 
Inc., and has accepted a license on 
the patent covering the Recold 
water defrost coil. 

By virtue of this out-of-court 
settlement, Carrier and its dis- 
tributors will now be able to in- 
stall licensed water defrost sys- 
tems for rapidly defrosting refrig- 
eration coils with the use of 
ordinary tap water, the announce- 
ment said. 

“The validity of Recold water 


(Concluded on Page 4, Col. 1) 


Chicago's Rules for Window Unit Installations 


Building Mgrs. Must 
Be Consulted First 


CHICAGO — A recommendation 


permit tenants to install air condi- 
tioning units that extend beyond 
the line of the window sash or 
that prohibit the operation of the 
window in its entire travel was 
made by the Building Managers 
Association of Chicago to its mem- 
bers recently. 

The association indicated that 
it is going to bring the matter up 
for discussion on a national level 
when the National Association of 
Building Owners and Managers 
meets for its annual convention in 
Denver from June 27 to July 1. 

Donald T. Sheridan, chairman of 


(Concluded on Page 4, Col. 2) 


City Sets Up Certain 
‘Safety’ Regulations 


CHICAGO—Four rules for the 
installation of window-type air 
conditioners were issued recently 
by the city’s department for the 
inspection of steam boilers, unfired 
pressure vessels, and _ cooling 
plants. 

They are: 

“Window model air conditioning 
units employing a mechanical re- 
frigerating system for cooling pur- 
poses must be securely attached 
to the window frame, or sill, and 
in such manner that the center of 
gravity of the unit is inside of the 
building. 

“Window model air conditioning 
units employing a mechanical re- 


(Concluded on Page 4, Col. 5) 


Trends Noted at 
Summer Market 


Some ‘Promotional’ Models 
And Promotions Make Bows; 
Color Is Being Emphasized 


CHICAGO—A pronounced scar- 
city of new models of refrigerators, 
home freezers, room air condition- 
ers, and major appliances marked 
the opening of the mid-year home 
furnishings markets at the Ameri- 
can Furniture Mart and the Mer- 
chandise Mart here this past week. 

A few “promotional” refrigera- 
tor models, a few new freezer 
models, some new equipment in 
range and washer lines, were the 
extent of new products shown. 

About the only indication and 
talk of a trend was that of greater 
use of color in the traditional 
“white goods” appliances. Frigid- 
aire put heavy emphasis on com- 
plete exterior color finishes in 
models presented in its Furniture 
Mart space; Hotpoint introduced 
an electric range in the soft 
“tusque” color with bright color 
spots on various parts; and greater 
use of decorative color was notice- 
able on many refrigerator and 
freezer models. 

Despite the fact that it was a 
“quiet’”’ market, there was a gen- 
eral undercurrent of optimism 
among many of the appliance 
people present. Recent hot spells 
in many parts of the country have 
boomed room air conditioner sales, 
with some manufacturers report- 
ing that stocks of the 14-hp. and 
1-hp. sizes were either sold out or 
very low, and that there was some 
clamoring for more *-hp. units, 

(Concluded on Page 17, Col. 3) 


N. YoCity Suspends 
Refrigeration Inspector 


NEW YORK CITY—A refriger- 
ation inspector for the city fire 
department has been suspended 
for failure to comply with regula- 
tions relating to the enforcement 
of inspectional requirements, Fire 
Commissioner Edward F. Cava- 
nagh, Jr., announced recently. 

The suspension grew out of a 
preliminary inquiry into “certain 
practices in connection with the 
inspection of refrigeration sys- 
tems,”’ the commissioner indicated. 

No charges have been filed 
against Fireman Francis X. Bres- 
nan and Commissioner Cavanagh 
declined to discuss the case be- 
cause “Fireman Bresnan is but a 
factor in what may prove to be a 
broad inquiry.” 


Harold Bull Named Norge 
Director of Distribution 


CHICAGO—Appointment of 
Harold Bull to the new position of 
director of distribution for the 
Norge Div. of the Borg-Warner 
Corp., was announced recently by 
R. C. Connell, director of sales. 

Bull will direct the Norge field 
selling organization. He will be in 
charge of operations and sales to 


(Concluded on Page 17, Col. 3) 
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You can be sure of the 


QUALITY 


when you 


READING 
COPPER 
TUBING 


FOR REFRIGERATION 
AIR CONDITIONING 


READING 
TUBE CORPORATION 


EMPIRE STATE BUILDING 
NEW YORK 1, N. Y. 
WORKS: READING, PA. 


| McGraw Electric Co. 


Illinois Firm Purchases 


From General Mills 


MINNEAPOLIS -—C. H. Bell, 
| president of General Mills, an- 


nounced recently that the Illinois 
has pur- 
chased the home appliance busi- 
ness of General Mills. 

The purchase includes the capi- 
tal equipment, tooling, and inven- 
tories, according to Bell. The pur- 
chaser has agreed to assume the 
responsibility for all future serv- 
icing of appliances now in use, he 
said. 

“The sale of the home appliance 
business will not materially affect 
the operation of General Mills’ 
Mechanical Div., since only about 
10% of the productive effort of the 
division has been directed to the 
home appliance field,” the an- 
nouncement stated. 

“In 1946, General Mills entered 
the small appliance field to main- 
tain a high level of employment in 
its Mechanical Div. and to utilize 
production facilities originally de- 
veloped to supply the armed 
forces. 

“Since the present principal ac- 
tivity of the Mechanical Div. is the 
manufacture of electronic instru- 
ments and this expanding activity 
has put a strain on existing facili- 
ties, it has been decided to con- 
summate negotiations with Illinois 
McGraw Electric Co.” 


Praise the Lord! 


: . |} “4GHATTANOOGA, Tenn. — Ac- 
Home Appliance Business - 
' +» ~~ Dabriey, pastor, plans have been 


cording to the Rev. Connie A. 


completed for the immediate in- 
stallation of insulation and air 
conditioning in the primary, junior, 
and’ intérmediate ‘“church school 
departments of the Brainerd Bap- 
tist Church. 

Rev. Dabney said the three de- 
partments are located on the upper 
floors of the old Sunday School 
building and the educational build- 
ing annex. 

Installation of air conditioning 
in these departments will cost in 
the neighborhood of $7,000. 


Getting Tough! 


INDIANAPOLIS—Ten days in 
jail, $25, and costs were meted out 
to Dave Shamitz here for display- 
ing untended refrigerators in front 
of his store. Shamitz was the first 
to be convicted under the city’s re- 
cently passed safety ordinance 
which outlaws refrigerator ‘death 
traps.” 


To Market. To Market 


ALBANY, N. Y.—The Albany 
Public Market, 305 Columbia St., 
Rensselaer, will be completely air 
conditioned this summer. The in- 
stallation of the 28-ton air condi- 
tioning system will be made by 
J. M. Steinhardt, Inc., it was an- 
nounced by F. J. Steinhardt, presi- 
dent. 
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pressure-lubricated 
REFRIGERATION 
COMPRESSORS 


Slow pickup of oil pressure at the start of a cycle 
. .. or, low lube oil pressure during the running 
cycle . . . can happen in any pressure-lubricated 
compressor. And, when it does, seals and bearings 
are in serious danger. 


To prevent such high-cost damage and loss of 
operating time, use the Penn Series 275 Oil Pro- 
tection Control with built-in Time Delay Switch! 
Then, anytime subnormal oil pressure occurs, this 
control automatically stops compressor from op- 
erating beyond the predetermined safe period. 


Learn more about this low-cost protection for 
pressure-lubricated compressors and equipment. 
Ask your wholesaler or write Penn Controls, Inc., 
Goshen, Indiana. 
Street, New York 16, N. Y., U.S.A. In Canada: 
Penn Controls Limited, Toronto, Ontario. 


Export Division: 13 E. 40th 


AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


Hipple, Prather, Nemecek 
Promoted by Lau Blower 
To Vice Presidencies 


DAYTON—E. B. Lau, president 
of Lau Blower Co., has announced 
vice presidents 


that three new 
have been = ap- 
pointed in the 
company. 
Samuel J. Hip- 
ple has been made 


H. E. Nemecek 


vice president,# § 
special assign- 
ments. William 
E. Prather has 
been appointed 
vice president in 

charge of es W. E. Prather 
tion. Harold E. 

Nemecek is now vice president of 
purchasing. 

After working for various firms, 
Hipple joined Lau in 1935 in the 
production department. From 1942 
until the present, he has held 
various positions in the _ cost, 
recreation, and estimating depts. 

Prather joined the company in 


1936. In 1941, he was appointed: 


night superintendent and, in 1942, 
was named production manager. 

Nemecek joined the firm in 1934. 
In 1937 he was transferred to the 
time study and payroll department. 
In 1940, he was re-assigned to 
office management and purchasing 
duties. 


Appliance Store Expands 


SYRACUSE, N. Y.—Gene’s ap- 
pliance store has opened its ex- 
panded premises at 1408 Grant St. 


Servel Centralizes Its 
West Coast Operations 


LOS ANGELES — All West 
Coast operations of Servel, Inc. 
have been centralized in a new 
Los Angeles location at 5545 E. 
Slauson Ave., Seward Abbott, re- 
gional manager, announced re- 
cently. 

The new address will provide 
both office space and warehousing 
facilities for the company’s appli- 
ance division, air conditioning divi- 
sion, and commercial refrigeration 
division, Abbott sad. 

Servel’s West Coast regional 
office was formerly located at 1122 
Wilshire Blvd., and its warehouse 
at 431 Colyton St. 


LARKIN HALF-TURRET HUMI-TEMP 


Efficient operation makes a product 
easier to sell on one hand; builds 
solid customer satisfaction on the 
other. Precision engineering, only 
the best materials, skilled crafts- 
manship, and over 25 years experi- 
ence in commercial and industrial 
refrigeration add up to higher effi- 
ciency for every Larkin product. 
And this means lower operating 
costs—important to buyer and 
seller alike. e 


Manufacturers of the original Cross-Fin Coil 
e Humi-Temp Units ¢ Frost-O-Trol Hot Gas 
Defroster ¢ Evaporative Condensers « Cooling 
Towers « Air Conditioning Units and Coils 
e Direct Expansion Water Coolers ¢ Heat 
Exchangers ¢ Disseminator Pans. 


WATCHDOG OF THE NATION'S FOOD SUPPLY 


LARKIN EOILE.S 


_ $19 MEMORIAL DR.,S.€. + ATLANTA, 
SEES ES aa > NE RE al. acne See 
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SUPER-FLO FILTER-DRIERS ARE 
_ FIT TO BE TIED. 


FIT WITH 
INVERTED 
OPENINGS * 


FIT TO CUT YOUR PRODUCTION COSTS 


uly the Remco SUPER-FLO Filter-Drier can offer you the real 
uction economy of your choice of end fittings. SAE Flare 


ittings ... 


paramount. Sweat Connections . . . 


when convenience in field replacement of units is 


when your plant facilities 


make sweat connecting most practical .. . and you wish to cut unit 
costs by 25%. Inverted Openings (*for Silver Brazing) .. . 
when permanence is a must, when assembly costs must be cut, and 
when you wish to reduce unit costs by 36%. 


GUARANTEED LOWEST PRICE—HIGHEST QUALITY 
SUPER-FLO is guaranteed to be the lowest price Filter-Drier for 
original equipment in production quantity orders on the market 
today. Here’s all the famous Remco quality . . . massive fiberglas 
depth filters, famous molded Remcal drying elements (for high tem- 
perature moisture and acid removal), and spun-end copper shells. 


«AVAILABLE TO THE 
TRADE THROUGH 
WHOLESALERS 
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April Plant Washer Sales 
Decline to 258,712 Units 


CHICAGO—The American Home 
Laundry Manufacturers’ Associa- 
tion reported recently that April 
factory sales of standard-size 
household washers totaled 258,712 
units. 

This was 10% less than in April, 
1953, when 288,474 units were sold, 
and 16% under the March total of 
307,862. 

Dryer sales in April amounted 
to 37,661 units, up 31.9% from the 
like month of 1953 but down 
31.3% from March. Ironer sales 
totaled 8,388, a decline of 40% 
compared with April, 1953, but a 
gain of 39.2% compared with 
March. 


Automatic Washers, Dryers 
Set Record In West Penn Area 


PITTSBURGH — Automatic 
washer and dryer sales during 
March both exceeded any previous 
March on record for those items 
in the territory served by the 
West Penn Power Co. The utility 
said that 554 automatic washers 
and 363 dryers were sold that 
month. 

The utility added that dryer 
sales were 31% higher than last 
year, automatic washer sales up 
15%, and home freezer sales were 
up 4%. Dishwasher sales were 
about even. All other major appli- 
ances sold in less quantity than in 
March, 1953. 

Unit sales for March and for 


the same month last year follow: 
March March 


Appliance 1953 1954 
Refrigerators .......... 1,244 1,044 
WEED. a dektis¥sesaads 232 242 
Room Coolers .......... 19 18 
DE, 60.cueeend ewes cee 797 640 
Garbage Disposers ..... 27 19 
Dishwashers ........... 32 33 
Clothes Dryers ........ 277 363 
Berar 96 58 
Automatic Washers .... 482 554 | 


Conventional Washers . 1,202 1,030 
Water Heaters ........ 351 291 


What Happened to the 
Other State? 


N. CHICAGO, Ill.—Assignment 
of a Deepfreeze distributorship to 
Tri-State Supply Co., Chattanooga, 
Tenn., has been announced by L. 
R. Walker, manager of field sales 
of Deepfreeze Appliance Div., 
Motor Products Corp. 

Tri-State Supply will cover a 
newly-defined territory consisting 
of 10 counties of southeastern 
Tennessee and five counties of 
northwestern Georgia. C. W. Bow- 
ers and E. T. Bowers are partners 
in the firm, founded in 1944. 


Bug Peerless 


FOR PERFORMANCE 


ee 


Unmatched for Efficiency 
Here is today’s outstanding refriger- 
ation value. The Peerless Pie Plate 
Coil Unit delivers maximum efficiency 
because it utilizes all of the cooling 
surface. Its compact design permits 
it to fit into less space. 

The power-packed round coil of im- 
proved evaporator design is ideally 
suited for use in soda fountains, 
direct draw bars, reach-in refrigera- 
tors and similar cooling applications. 
It has all-aluminum casing and brack- 
ets; aluminum fin surface on copper 
tubing; oilless fan motor. Available in 
three sizes, with or without drain pan. 
Write for detailed information. 


Peerless of America, Inc. 


Chicago 22, IMlinois, U.S.A. 


Newberry Elected President 
Of Illmo Appliance Dealers 


ST. LOUIS—Clarence Newberry, ~ 
Newberry Radio Co., has been 
elected president of the Ilmo 
Television & Appliance Dealers 
Association, which is made up of 
appliance-television retailers in 
this two-state area. 

Newberry also serves as vice 
chairman of the Missouri region 
for the National Appliance & 
Radio-TV Dealers Association. 

Other officers elected to lead 
Illmo are: vice president, Jerry 
Mundell, Mundell Appliance Serv- 
ice (Mundell is also a vice chair- 
man of NARDA’s regional organi- 
zation); secretary, Al Applegate, 
Applegate TV & Appliance Co., 
East St. Louis, Ill.; Sam Singer, 
Schweig-Engle Radio. 

Directors are: Ernie Jones, 
Ernie Jones Music & Appliances; 
Charles Perry, Perry TV; and E. 
O. Kuehn, General Radio & Supply 
Co., Belleville, Tl. 


Refrigerator, Freezer Prices 
Down 6% In Sears Catalog 


CHICAGO—Prices of refrigera- 
tors and freezers in the recently- 
released 1954 fall general catalog 
of Sears Roebuck & Co. are 6% 
below those of last year, while 
electric appliance prices are 10% 
lower. 


Edward Gudeman, merchandis- 
ing vice president, said the cata- 
log lists more than 100,000 items 
in all and offers the lowest prices 
since 1950. 


South Bend Firm Named 
Distributor of Quicfrez 


FOND DU LAC, Wis.—Peter J. 
Medema & Sons, South Bend, Ind., 
has been named a distributor for 
Quicfrez, Inc. here, producer of 
refrigerators and freezers, it was 
announced recently by Harry 
Ryan, vice president in charge of 
sales for Quicfrez. 


Young Homemakers Provide Market 


One Out of Every Three Families Plans 
Major Appliance Purchase In Next Year 


NEW YORK CITY—A new home 
appliance survey made by the 
Woman’s Home Companion shows 
that one out of every three Com- 
panion families plans to buy a new 
refrigerator, stove, vacuum cleaner, 
or other major appliances within 
the next 12 months. 

This indicates a Companion 
reader market for $124,000,000 in 
freezers, $106,000,000 in washing 
machines, $77,000,000 in clothes 
dryers, $93,000,000 in refrigera- 
tors, $56,000,000 in ranges, $33,- 
000,000 in vacuum cleaners, and 
$18,000,000 in ironers. 

Biggest potential market for 
these new appliances is in the 
under-35 age group, the survey re- 
vealed. 

In the case of clothes dryers, 


for instance, over half (53%) of 
prospective purchasers are under 
35 years old. 

The buying potential of this 
market is further confirmed by the 
fact that 55% of Companion read- 
ers who bought a clothes dryer in 
the past two years are in the 
under-35 group. 

The survey, based on informa- 
tion supplied by a nation-wide 
sampling of Companion subscrib- 
ers, provides new ownership data 
—types owned, age of appliance, 
and plans for replacement. 

The “Appliances in Companion 
Homes” survey is available in two 
parts. One part covers information 
on laundry equipment; the other 
covers ranges, refrigerators, freez- 
ers, and vacuum cleaners. 


® 


Only Frigidaire offers 


Porclas Cylttived. 


on an Automatic Washer and Dryer ! 


Never before a washer 
and dryer so well protected 
against rust! 


The gleaming, snowy-white cabinet 
surfaces of both washer and dryer will 
stay white forever —thanks to Lifetime 
Porcelain. Inside, too, Frigidaire uses 
porcelain on tub and drum where it 
counts the most for greatest protection 
against rust and moisture. Lifetime 
Porcelain resists scratches, scuffs, and 
stains. Remember, some automatic 
washers and dryers have porcelain 
tops, some have porcelain tubs and 
drums, but only Frigidaire offers such 
complete all-porcelain protection. 


Clean more gently, get out more dirt, 
the Live-Water Action way! 


chs ¢ 


When Live-Water Washing 


at any time without water spilling out. 


World’s fastest automatic spin-dry gets out 20% more 
water than any other washer made. Clothes come out 


Action goes to work, no abra- 
sive dirt or particles of grit are 
left behind to gnaw away and 
damage fabrics. Hot suds surge 
through every fibre, forcing out 
stubborn dirt that ordinary 
washing actions can’t budge, Yet Live-Water Action is 
so gentle, it’s completely safe even for new miracle 
fabrics. And once clothes are clean, they stay clean. 
Frigidaire’s Float-Over Rinsing lifts up all dirt that’s 
trapped in sudsy water and floats it away down the 
drain, It’s easy on hot water, too, using from 2 to 8 
gallons less per load than many makes. 
door makes loading easy. You can add or remove clothes 


Two swatches shown at right were washed together 25 
times. The dull, faded swatch was dried in the sun— 
the bright-colored swatch in a Filtra-matic Dryer. See 
how much longer a Filtra-matic Dryer keeps clothes 
new-looking. No risk of snags, either—clothes tumble 
freely in smooth, porcelain-finished drum. Just set time 
on one dial —heat, by fabric name, on another. Clothes 
come out soft and fluffy—never stiff or creased with 


Dry without fading, without snagging or fraying, the Filtra-matic Dryer way! 


Top-opening 


hard-to-iron wrinkles. And the built-in Ozone 


sh and sweet smelling. 


Frigidaire’s exclusive Filtrator collects lint, 
traps excess moisture—no venting or plumbing 
needed. With a Frigidaire Porcelain Pair, you 
can wash and dry any time it’s convenient, in any 
weather. Why not start enjoying new freedom 
from dreary washdays today ? 


Ads like this will appear in full color 
in Life, The Saturday Evening Post, 
McCalls, Better Homes & Gardens 

and many other magazines in 1954! 


lighter, easier to handle . . . many pieces are ready to 


iron. Performance is dependable, too. Unimatic power 
mechanism is all one unit, cased in steel and lubricated 


for life. No belts or pulleys to wear out! 


Be modern . . . launder electrically! 


we Frigidaire Porcelain Pair 


Automatic Washer and Electric Dryer built and backed by General Motors 
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Carrier-Recold- - 


(Concluded from Page 1, Col. 4) 


defrost coil patent was originally 
upheld in the case between Refrig- 


“Recold patented water defrost 
coil consists of a coil, a spray 
head over the coil, means of sup- 
plying water to the spray head, a 
self-draining conduit leading from 
the spray head to a point outside 
the refrigerated space, a drip pan 
under the coil, and a conduit lead- 
ing from the drip pan to a point 
outside of the refrigerated space. 

“In operation, ordinary tap 
water is supplied from outside the 
refrigerated area to the spray 
head, sprayed on the coil, caught 
in the drip pan, and drained away 
by one of the conduits. 

“A major feature of the Recold 
method of defrosting is that the 
complete defrosting process can be 
accomplished in a matter of min- 
utes without materially affecting 
the temperature of the refrigerated 
space.” 


Air Conditioned, Windowless 


Market Opens In Rochester 


ROCHESTER, N. Y.—The first 
full-view, air conditioned, window- 
less supermarket in this section of 
New York has been opened here by 
White Star Supermarket following 
an extensive remodeling program 
in its original building. 


Chicago Building Managers -- 


(Concluded from Page 1, Col. 3) 


the Chicago group’s general oper- 
ating and maintenance committee, 


face building managers when 
tenants want to install air condi- 
tioning. 


PROBLEMS OUTLINED 


In a special memorandum to 
members, the committee outlined 
the problem as follows: 

“In many cases the tenant buys 
a window unit in the belief that 
all he has to do is plug it in; or 
he buys a water-cooled package 
unit in the belief that it requires 
only that it be plugged in and con- 
nected onto the supply and drain 
pipes in the nearest wet column. 

“As a result serious problems 
are presented such as the over- 
loading of circuits and switchboard 
facilities in buildings, the exhaus- 
tion of water supply and inade- 
quate drain facilities, as well as 
window washing problems, window 
repair, tuckpointing, stain to ex- 
terior by condensate dripping, and 
servicing of units.” 

Other recommendations by the 
committee are: 

1. Require tenants to consult 
the office of the building before en- 
tering into any contracts or agree- 
ments for air conditioning. 

2. Require elevator operators to 
secure written admission slips 


new installations to adhere to 
standards as they are adopted 
from time to time. 

“Your committee is of the 
opinion that the adoption of these 
standards by member buildings 
will prove beneficial to all build- 


from the office of the building be- 
fore permitting any air condition- 
ing to be brought into the build- 


new electrical circuits needed for 
the installation of his own air con- 
ditioning units regardless of size 
or type. .- 

4. Do not permit any tenant to 
install a water-cooled unit until a 
thorough survey is made of the 
requirements, and arrangements 
are made for bringing in a sepa- 
rate water line and drain with due 
regard to the overtaxing of exist- 
ing facilities probably designed to 
take care of sanitary needs only. 

5. Do not agree to service or 
repair any air conditioning units 
and be sure to make this clear to 
tenants. 

6. Do not agree to store units 
during the winter but suggest to 
tenants that the firms that install 
units usually have facilities for 
storage. 


RULES WOULD APPLY 
TO NEW UNITS 


The committee declared that 
“while the most advantageous 
time to put the above suggestions 
into effect is before there are a 
great number of installations in 
your building, it is felt that it is 
never too late to begin correcting 
an unsatisfactory situation and 
that you are justified in requiring 


lems considered in formulating the 
recommended standards; and (3) 
encouraging increased effort by 
manufacturers to perfect units 
more suitable to office building use 
than those now available.” 


CITES MANUFACTURER 
COOPERATION 


In an accompanying letter to 
members, Sheridan stated, “Manu- 
facturers of window units can and 
will develop stands which permit 
such an installation inside the 
room rather than projecting out 
through the window. Your commit- 
tee is contacting all of the major 
manufacturers to promote this de- 
velopment and the development of 
window units that will be less 
bulky than the present models. 

“We have been informed by 
several manufacturers that they 
can install units allowing free 
travel of the window and that they 
do have such installations avail- 
able for inspection.” 

Along with the memoranda, the 
committee also supplied all mem- 
bers with a sample letter to ten- 
ants asking them to consult with 
the building management before 
ordering their air conditioning 

@ equipment, and a set of installa- 


Chicago Rules - - 


(Concluded from Page 1, Col. 4) 


frigerating system for cooling 
purposes must not extend over 


eration Engineering, Inc. and gaid the committee made this ing. ge : , 

York Corp. in 1948,” it was pointed recommendation and several others 3. Require tenant to bear the ings in (1) assuring tenant accept- the building line or the sidewalk 

out. to forestall serious problems that cost of extending the necessary ance without loss of goodwill; (2) unless they are at least 8 ft. above 
eliminating or minimizing prob- the ground level. 


“Window model air conditioning 
units employing a mechanical re- 
frigerating system for cooling 
purposes must not be located in 
transoms over doorways unless 
supported and anchored in a safe 
weight-carrying manner, and be 
provided with means of accessi- 
bility. 

SHOULD NOT BE ‘NUISANCE’ 


“Window model air conditioning 
units employing a mechanical re- 
frigerating system for cooling pur- 
poses must not be so located as 
to create a nuisance to other ten- 
ants in building, or adjoining 
buildings. 

“In all other respects, window 
model air conditioning units em- 
ploying a mechanical refrigerating 
system for cooling purposes must 
be constructed and installed to 
conform with Chapter 85 of the 
Chicago Municipal Code.” 


REFRIGERATION 
DEALERS ATTENTION! 


1954 FORD 


and MERCURY 


tion instructions used by the IIli- 
nois Building that followed the 
committee’s recommendations. 


DISTRIBUTORS INFORMED | 


Automotive 
OF RECOMMENDATIONS 
Air conditioning distributor | 


| A : ht 
members of the Electric Associa- | 
tion of Chicago were informed of | (‘() \ DTT () \ ING 


the committee’s recommendations 
and the reasons for them. 
J. A. Bilheimer of Philco Dis- 
NOW AVAILABLE 
One of the best engineered 
systems on the market 


tributors, Inc., chairman of the 
COMPLETE KITS| 


| 
distributors’ group, commented, | 
| 

READY FOR INSTALLATION 


“There is nothing we can do but 
DEALER’S $ 
PRICE ? y 950 


accept their decision. After all, 

they own the buildings. 
Can be installed in | 
8 hours by one man. | 


“The only thing we can do is 
inform manufacturers of the situa- 
tion and urge them to bring out a 
unit that will meet these require- 
| ments. I know some manufacturers 
| already have units that can be in- 
Set for Summer Sales HAR-BERT SALES 
CHARLESTON, W. Va.— The 
Kanawha Furniture Co.’s store at 1416 CHERRY ST. 
506 Virginia St. here has been air TOLEDO, OHIO 
conditioned as part of a remodel- 
ing program. M.P.O. Box 775 


a Peak Performance Record 


CONSECUTIVE. 


—— 


stalled entirely within the room, 
but not all do. And I doubt that 
tenants will go for consoles in- 
stead of window units.” 


wea 4 G , : 
FAMOUS VA 
s 


It is true... the record of this famous commercial 
refrigeration combination dates all the 
way back to 1934 when Sporlan introduced it to the 
refrigeration industry. Then, year after year, 
thousands upon thousands of installations proved 
their peak performance on every job, every time. 


(a! | 

Now ..the Sporlan symbols of this combination have become standard by-words ‘ i ill Hite “tH | | 

for refrigeration men everywhere, who know and demand peak i Fh!) AL} | ‘ 
ff NC OH 


for extremely low temperatures 


i 
performance on their commercial refrigeration installations. ff) | 
on HT 
Tm Jot Service---ano you CAN | |) EAP OR) 


They all say...Give me Sporlan “G” valves % | | i ARR 
Pe LY al) wz s ! KE IT FROM ME--for PEAK PER- ay ¥ AL se 
with “C” and “Z” Selective Charges for My Money pole ee Comer | (I —&£ 


<> -- BuY SPORLAN---RIGHF 
DOWN THE-LINE, 


2ST AAA LAA EACLE aeons 


Take advantage of this 20 Year Peak Performance 
Record. Order Sporlan“G” Valves with Selective Charges t 
from your wholesaler today, and see for yourself what Peak 
Performance really means! Have your wholesaler give you 
a copy of the Sporlan Catalog, too. With it, you can 
—— select the proper thermostatic expansion valve, solenoid 
a valve and Catch-All to get that Right-Down-The-Line 
Sporlan Peak Performance on every installation you make! 


. 

Extremely compact without a cubic inch of a ‘ 

wasted space. Designed for REACH-IN : 

REFRIGERATORS, BEVERAGE COOLERS, BACK b+ | &§ 
BARS, etc. 800 to 5,600 BTU/HR. ee 


\ 


SPORLAN VALVE COMPANY SP r 
ae 7525 SUSSEX AVENUE ST. LOUIS 17, MO. 


EXPORT DEPARTMENT 
89 BROAD STREET NEW YORK 4, NEW YORK 


WRITE FOR BULLETIN C-192 | 


XUM 
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Illinois Vigilantes To Open 
Convention with Hanging 


SPRINGFIELD, Ill.—A_ public 
hanging will open the annual con- 
vention of the Illinois Association 
of the Refrigeration Service Engi- 
neers Society here on Oct. 22. 

The Illinois Association Vigi- 
lantes have announced that they 
are going to hang that notorious 
character “Mr. Abandoned Refrig- 
erator,” who has murdered more 
than 88 children in the past few 
years, from the marquee of the 
St. Nicholas hotel that morning. 

The Vigilantes intend’ the 
demonstration to bring forcibly to 
the attention of the public that 
the crime of negligence doesn’t 
pay. 

Immediately following the hang- 
ing, the servicemen will retire into 
the hotel and commence a three- 
day convention featuring talks and 
demonstrations. A banquet and 
entertainment are planned for Sat- 
urday evening, Oct. 23. Convention 
will close after a business meeting 
Sunday morning. 


Liquor Dealers Convention 
To Show Bar Operators 
New Equipment, Services 


PHILADELPHIA—tTrilling & 
Montague recently became _ the 
first company to contract for an 
exhibit room at the annual conven- 
tion and floor show of the Retail 
Liquor Dealers of Pennsylvania. 

The convention will be held Oct. 
3-5 in the Benjamin Franklin 
hotel here. The hotel’s entire 
fourth floor will be devoted to 
trade exhibits. 

Maurice Firestone, sales man- 
ager of Trilling & Montague’s Com- 
mercial Div., indicated that the 
T&M room will feature the new 
“Kold-Draft” line of dispensing 
equipment, air conditioning and 
display equipment, and an auto- 
matic icemaker. 

Objective of the trade show, 
first of its kind to be conducted 
for Pennsylvania tavernmen, is 
to give retail licensees a first-hand 
view of the latest in services and 
equipment. 


——_—_—_—_—_———————_—_——— 
JUST ASK US 
For “easy-to-get” 
product information... 
use coupon on “What’s New” page. 


PEI Sets Program for 
Shop Practice Forum 


WASHINGTON, D. C.—A pro- 
gram providing usable informa- 
tion for every practical enameler is 
being developed for the 16th 
Annual Shop Practice Forum 
sponsored by the Porcelain Enamel 
Institute, according to John C. 
Oliver, secretary of the institute. 

This year’s session will be held 
Sept. 8, 9, and 10 at Urbana, IIl., 
and the meeting is expected to 
draw more than 300 representa- 
tives from enameling plants all 
over the country. 

Acting as host to the meeting 
will be the Department of Ceramic 
Engineering, University of Illinois. 
Dr. A. I. Andrews, head of the 
department, and Dr. A. L. Fried- 
berg are handling university ar- 
rangements. 

The opening afternoon session 
on Wednesday, Sept. 8 will feature 
a series of concise five-minute 
“Industry Reports.’”’ These factual 
presentations will cover such 
varied topics as “Organic Dyes As 
Spraying Aids,” “Water In Fur- 
nace Atmosphere,” and “Infrared 
Drying.” 

Thursday morning will feature 
processing techniques with practi- 
cal data on spraying, dipping, and 
developments in electrostatic 
spraying. A high point of this 
morning session will be a paper 
entitled, “Guideposts in the 
Enameling of Hot Water Tanks.” 

An entire afternoon will be de- 
voted to all aspects of the im- 
portant subject of color in the 
porcelain enameling industry. 

Friday morning’s session will be 
devoted to two major topics— 
“Practical Tests for the Enameling 
Industry” and “One Coat Appli- 
cation of White Porcelain Enamel 
Direct Onto Steel.” Final presenta- 
tions will be on “The Elements of 
Metal Cleaning” and ‘Automation 
in the Enameling Industry.” 


Bush Deelares Dividends 


WEST HARTFORD, Conn.—The 
board of directors of The Bush 
Mfg. Co. has voted to declare divi- 
dends of 2844 cents per share on 
the 414% cumulative convertible 
prior preferred stock and 31% 
cents per share on the 5% non- 
cumulative preferred stock, pay- 
able July 1, 1954 to stockholders 
of record as of June 17, 1954. 
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_..for the NEW 1954 Coldin 
Catalogue showing the 
current and complete Com- 
mercial Refrigeration line. 
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COLDIN CABINET CO., 


Imc. 2800 WEBSTER AVENUE © NEW YORK 58, N. Y. 
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Miles Sells Topeka Firm 
To Nagels; Change Name 


TOPEKA, Kans.—S. L. Miles & 
Son, Inc., have announced com- 
pletion of the sale of their 
commercial air conditioning and 
refrigeration business to E. C. 
Nagels who has incorporated the 
firm under a new name, the United 
Air Conditioning and Refrigera- 
tion Co., Inc. 

Although the new firm took ac- 
tive possession May 1, the cash 
transaction was not completed un- 
til June 5, Miles said. 

One phase of the business, a 
district sales contract with the 
Hobart Mfg. Co., was transferred 
to E. J. Den Hearynck who had 
been with the Miles firm for over 
three years. 

Other lines of commercial air 
conditioning and _ refrigeration 
were transferred to Nagels who 
has leased the Mills Co. buildings 
at 209 and 211 Kansas St. Nagels 
has announced that the same per- 
sonnel has been retained by the 
new firm. 

Miles said he sold the business 
because he is reaching retirement 
age. He will continue several other 
business interests in this area, in- 
cluding a number of Topeka busi- 
ness buildings he owns, locker 
plants and food stores in nearby 
communities. 

He has been in the air condition- 
ing and refrigeration business in 
Topeka since 1926. 


Buffalo's New Utility Tax 
Includes Refrigeration 


BUFFALO — The refrigeration 
industry in Buffalo is affected by 
the city’s new utility tax which 
goes into effect July 1. 

City Comptroller Chester Kowal 
cited the following regulation as 
it affects the refrigeration indus- 
try: 
“A charge for the rental of 
space in premises cooled by refrig- 
eration, for the storage of goods 
in such premises, or for the use of 
storage facilities cooled by refrig- 
eration, such as food lockers, is 
deemed a charge for rental stor- 
age or the use of such facilities, 
and not a charge for utility serv- 
ice. 

“Where the purchaser has no 
exclusive control over a prescribed 
area within the premises cooled 
by refrigeration, a charge for the 
storage of goods in such premises 
or for the use of storage facilities 
is deemed a charge for utility serv- 
ice. 

“For example: A person leaves 
a fur coat or other personal pro- 
perty for storage in refrigerated 
premises but is not assigned any 
particular space over which the 
purchaser has complete control, 
the charge made by the vendor is 
taxable.” 

The word “vendor,” the comp- 
troller explained, “means a per- 
son selling utility service subject 
to tax under the new local law.” 


Worthington Names Three 
To New Executive Posts 


HARRISON, N. J.—Worthing- 
ton Corp.’s appointment of three 
executives to new posts has been 
announced by L. C. Ricketts, vice 
president-manufacturing. 

E. J. Tribble, former works 
manager of the Harrison Works, 
has been named assistant vice 
president in charge of manufactur- 
ing. 

A. M. Tullo, former works 
manager of the Wellsville (N. Y.) 
Works, now assumes responsibili- 
ties as works manager of the 
Harrison Works; and L. E. Ham- 
mer, former Wellsville assistant 
works manager, takes over Tullo’s 
former post as Wellsville Works 
manager. 


New Supermarket Features 
78-Cu. Ft. Refrigerated Case 


UTICA, N. Y.—A T78-cu. ft. 
sliding door refrigerated case with 
a capacity for 128 cases of bever- 
ages is a feature of the remodeled 
Lichtman’s supermarket at 2001 
Genesee St. 

Another feature is a section for 
dairy products in continuous cases 
extending for 14 ft., triple-decked 
and refrigerated. A produce de- 
partment of completely open re- 
frigerated equipment extends for 
half the distance along one side of 
the store, according to the an- 
nouncement. 


When he’s SOLD.......... but not SIGNED... 


Be ready with COMMERCIAL CREDIT PLAN 


financing to sign him up 


OST of your prospects need their working 
capital and usual lines of credit for current 


operations. To make sure they buy now . 
from YOU ... include COMMERCIAL CREDIT PLAN 
financing in your recommendations. More than 300 
offices to serve you nationally. When can we tell you 
our story? Phone our office in your city or write or 
wire COMMERCIAL CREDIT CORP., 14 Light St., 


Baltimore 2, Maryland. 


COMMERCIAL CREDIT 


CORPORATION 


A service offered through subsidiaries of Commercial Credit 
Company, Baltimore . . . Capital and Surplus over $135,000,000 
«+ Offices in principal cities of the United States and Canada. 
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ENS E DE 
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~| Learn to live and laugh— 
Thus delay your epitaph 


‘s . 
ie ni 


By GEORGE 
F. TAUBENECK 


(Concluded from Page 1, Col. 1) 
tion into South Asia. England and 
France refused to join his military 
Crusade for Freedom in Indonesia. 
Likewise, the American public. 
Dulles had to retreat. 

To get Dulles “off the hook,” 
military strategist Eisenhower al- 
lowed the Stevens-McCarthy hear- 
ings to take place as a diversion. 

Indeed, these televised perplexi- 
ties did withdraw newspaper at- 
tention from the Administration’s 
foreign policy bust. While Mc- 
Carthy was on the spot, Dulles 
retreated quietly. 

Teddy Roosevelt similarly was 
caught short on a “Big Stick” 
neck-stuck-out situation. Cutely 
the first Roosevelt ordered that all 
Captains, Majors, and Colonels in 
the U. S. Army ride horseback 20 
miles a day. 

Newspaper reporters and pho- 
tographers were distracted from 
an examination of Teddy’s Latin- 
American collapse in consequence. 

Seven weeks elapsed while they 
gaily photoed fatly unhorsed 
colonels. 

In the meantime, Teddy Roose- 
velt rearranged his Pan-American 
Policies toward moderation. 

Thus “Ike” had an excellent 
precedent for permitting a Silly 
Session to grab headlines, And, as 
a master military strategist, 
possibly he realized the value of 
“diversions.” 

Mind you, “Dope” doesn’t claim 
that Ike’s thinking ran this way. 
All we say is that it’s the only 
satisfactorily condoning explana- 
tion yet advanced for that dumb 
display of bad manners. 


Add Newspaper Stories 


Publisher Eugene Meyer of the 
Washington Post tiredly wound up 
a complicated transaction. He had 
purchased his only morning news- 
paper rival, the Times-Herald, 
from aged and tiring Col. Robert 
McCormick for a multi-million- 
dollar sum. 

Wearily he checked in at a 
night-owl beanery for a cup of 
coffee. Came time to pay. His 
pockets were empty. Embarrassed- 
ly he cadged: 

“Could you trust me? I just 
bought a newspaper, and I don’t 
have a nickel left.” 


Newspaper Boners 


Murray Lauds Police, Reports 
Rise in Crime.—Washington Post. 


And what has opera to do with 
business? If I may indulge in a 


two-syllable word, “Everything.” 
(Irving S. Olds, retired chairman 
of the board of U. S. Steel)— 
Minneapolis Morning Tribune. 


Commodities advancing included 
wheat, barley, beef, ham, bellies.— 
Auburn (N. Y.) Citizen Adver- 
tiser. 


Mary Cole to Marry Clinker.— 
Los Angeles Examiner. 


Dulles took the unusual step of 
having his remarks set forth in 
a formal mimeographed statement, 
thus emphasizing that it had been 
a subject of stupid consideration.— 
Oregon Statesman. 


A San Francisco real estate 
dealer married seven times today 
is in Wayne County Jail.—Detroit 
News. 


Former Girl Wins Top Honors 
in Dog Show.—Waverly (Ohio) 
Watchman. 


The Mayor will submit his rec- 
ommendations to Common Council 
for final action. The requests may 
be trimmed at any pint along the 
line.—Detroit Free Press. 


How’s That Again Dept.? 


Mrs. Wick Henry and Joan will 
leave next week on a two-month 
winter vacation that will take 
them cross-country. First the Hen- 
rys will go to Washington, D. C., 
to visit friends. Then they’ll turn 
to the setting sun and head for 
Las Vegas to stay with Mrs. Hen- 
ry’s parents, the Henry Wicks.— 
Grosse Pointe News. 


Verse of the Week 


The outlook is blue; 

All loves end in tears; 

If circumstances don’t get you, 

You get clobbered by years. 
—Granada Review. 


Frank Thoughts 


We are dedicated to improve- 
ment—to improving our minds and 
our mousetraps, our inventions 
and our diets. We are so dedicated 
to improvement that we neither 
ask nor care whether a thing 
needs to be improved, is able to 
be improved, or, qualifying as an 
improvement, will necessarily 
seem a benefit—Lovuis KRONEN- 
BERGER. 


World War II cost this country 
$360 billion, or nearly 10 times as 
much as World War I, and more 
than 1,000 times as much as the 
Revolutionary War. 


Spiritual power is a force which 
history clearly teaches has been 
the greatest force in the develop- 
ment of men. Yet we have been 
merely playing with it and never 
have really studied it as we have 
the physical forces. Some day 
people will learn that material 
things do not bring happiness, and 


Here’s Harry Alter’s | 


No. 161. ee 
1954 
REFRIGERATION 


PARTS and 
Supplies plus 


There are over 
9,000 items ~< 
illustrated, described ->n, 
and rock-bottom-priced in <—S 
our newest DEPENDABOOK. 
So—get and use this money-saver! 
Write for your copy to 


all 
Py 


The HARRY ALTER CO.,Inc. —¥ 


1728 S. Michigan Ave., Chicago 16, Ill. 
13, N. 


134 Lafayette St., Now York 


DEPENDABOOK _ Re 


GET YOUR 
COPY AND 
SAVE MONEY! 


WHOLESALE ONLY 
rry Alter gives 


¥, snappy service. 


are of little use in making people 
creative and powerful. Then the 
scientists of the World will turn 
their laboratories over to the 
study of spiritual] forces which 
have - hardly been scratched. — 
CHARLES P. STEINMETZ. 


Don’t Expect Too Much 


Merrill Lynch, Pierce, Fenner & 
Beane, the brokerage and invest- 
ment house with offices in 101 
cities, advertised: 

“The Stock That Money Can’t 
Buy!” 

Continuing, the copy read: 
“That’s the one people ask us 
about all the time. The one that’s 
bound to go up... that pays at 
least 10% on your money ... 
that won’t ever sell for less than 
you paid for it. 

“Well, that stock just doesn’t 
exist. We don’t have it. No broker 
does. There are stocks, of course, 
that offer better-than-average op- 
portunities for price appreciation 
over the years ahead. There are 
stocks that now yield 5%, 6%, 
even 8% or more on your money. 
There are stocks with a long-term 
record of relative price stability. 

“We could name a number of 
each—but we won’t. Because the 
same stock is seldom suitable for 
two investment objectives—let 
alone three!” 


Summer Philosophy 


“Some people are so dissatisfied 
that they dislike those who have 


a great deal to live for. They at- 
tribute to those they envy vices 
which their sense of self-virtue 
won’t let them participate in, but 
which they secretly long for per- 
sonally. They enjoy the vices vi- 
cariously by talking about them.” 
—REvV. JOSEPH MULCAHEY. 


Justice, sir, is the great interest 
of man on earth.—DANIEL WEB- 
STER. 


A man cannot leave a better 
legacy to the world than a well- 
educated family.—H. S. TRUMAN. 


There is no greater immorality 
than to occupy a place you cannot 
fill—-_NAPOLEON. 


Young men have a passion of 
regarding their elders as senile.— 
HENRY ADAMS. 


Give me a bowl of wine; in this 
I bury all unkindness. — CARL 
MILLER. . 


Gets Death Trap Fine 


BOSTON—A $50 fine was as- 
sessed against Edward T. Rose 
here for failing to remove the 
doors from an icebox he had 
abandoned. Several days prior to 
the fine, a nine-year-old girl had 
nearly suffocated when three boys 
shut her in the box. 

Rose’ conviction was the first 
under a recently passed state law 
requiring doors to be removed 
from abandoned air-tight chests. 


I-H Refrigerator Sales 
In 6 Months Gain 3% 


CHICAGO — Sales of refrigera- 
tion products and service parts by 
International Harvester Co. in the 
six months ended April 30 rose 
3% compared with the like year- 
ago period, it was reported at the 
annual meeting. 

The company’s _ refrigeration 
sales in the first fiscal year totaled 
$23,125,000, compared with $22,- 
434,000 a year earlier. 

Total company sales in the six- 
month period amounted to $497,- 
197,000, against $674,975,000 in 
the corresponding period of the 
previous year. This represents a 
decline of 26%. 

No estimate of earnings for the 
first fiscal half was available, ac- 
cording to John L. McCaffrey, 
president. 

McCaffrey said inventories of 
Harvester products in dealers’ 
hands “are less than at the close 
of the 1953 fiscal year. 

“Our dealers, collectively, have 
made _ substantial reductions in 
their own inventories, which means 
that they have been selling more 
machines during the past several 
months than they have been buy- 
ing from us. 

“This is a strong favorable 
factor in our outlook for the re- 
mainder of the year. We do not 
consider that our present inven- 
tory is excessive,” McCaffrey 
further indicated. 


EXTENSIVE RESEARCH 


“‘Genetron”’ refri 


Chemical’s extensive, continuous fluorine research 
ram which has produced 
ucts for science and industry 


genetron WHITE LABEL-12 


DICHLORODIFLUOROMETHANE 


genetron ORANGE LABEL-1I 


TRICHLOROMONOFLUOROMETHANE 


In refrigerants, remember the name “‘Genetron” always ide 
great new line of “‘super-dry” refrigerants. ... And the label ¢ 


WHITE LABEL=Dichlorodifiuoromethane e ORANGE LABEL— Tria 
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SOUND BASIC POSITION 


General Chemical is a pione 
leader in the field a fluorine cit 
tion is basic and 
reserves for necessary raw materials. 
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‘Bright Hope of Appliances’ 


1.5 Million Room Coolers Will Be Sold In 
’54, Cassatt of Fedders Tells Sales Group 


ATLANTIC CITY, N. J.—Indus- 
try sales of room air conditioners 
will hit 1,500,000 or more this 
year and 2,000,000 in 1955, believes 
Robert E. Cassatt, national sales 
manager of Fedders-Quigan Corp. 

In a talk before the National 
Association of Electrical Dealers 
here, Cassatt declared that the two 
million annual goal may depend 
on the success of “our mutual ef- 
forts to lick the job of financing 
inventories at factory, distributor, 
and dealer levels.” 

He cited other problems, too. 

“While we have sold a new way 
of life,” he said, ‘we have yet to 
do a job of selling adequate wir- 
ing. I urge all distributors to 
discuss this problem with their 
local power companies. 

“The reverse cycle heat pump 
has already experienced some 
marked achievement in develop- 
ment. Central systems that were 
primarily water cooled are being 


ing. You will see very soon units 
that are air to air cooling and 
heating both. The evolution is 
inevitable. With our national 
water table revealing dangerous 
downward trends and the inade- 
quate sewer facilities in many 
parts of the country, air to air 
heating and cooling, a development 
for the future, will become a forced 
reality,” Cassatt declared. 

“Since 1946 our industry has 
built approximately two million 
units. During that time there have 
been well over eight million new 
homes built, most of which we 
can assume have electricity, and 
new homes are continuing to be 
built at a rate of over one million 
a year. 

“It would appear that just on 
the basis of new homes alone we 
have been losing our percentage of 
saturation every year up until this 
current season when we will sell 
at a rate of over 1.5 million units, 


units which are sold to non-resi- 
dential users, will equal or exceed 
only slightly the new home-build- 
ing rate. 

“In 1947,” Cassatt told the dis- 
tributors, ‘you sold roughly 43,000 
room air conditioners worth at 
retail roughly twenty million 
dollars. In 1953, you sold approxi- 
mately 1,075,000 units worth 
$420,000,000. Just 20 times your 
1947 volume. Gentlemen, that vol- 
ume of over 1,000,000 units and 
almost $414 million dollars means 
that the room air conditioner busi- 
ness has really arrived insofar as 
you as major appliance distribu- 
tors are concerned. 

“That’s 40% more dollar volume 
than you got out of radios of all 
types last year! 

“It’s better than twice the dol- 
lar volume you got out of dryers, 
nine times the volume you did in 
food waste disposal units, 60% 
more than you did in vacuum 
cleaners, eight times the dish- 
washer volume,” he said. 

“Gentlemen, when you hit a 
volume of 1,750,000 units, worth 
at retail roughly $600 million dol- 
lars you'll then be doing more 
room air conditioner dollar volume 
than you do on washing machines, 
more than you do on freezers, and 
in fact, you will be giving refriger- 
ators a good run for the money,” 
Cassatt said. 

“Therefore, I sincerely believe 
that the room air conditioner has 
arrived as the ‘Bright Hope of the 
Appliance Business.’ People want 


built and sold for air to air cool- 


which, even after taking out the 


our product. 


> 
bal 


when you se 


Any time you buy a product from a new source, you 
naturally want to know more about the manufac- 
turer to make sure he and his products are depend- 
able. That’s only smart business. . . and it’s certainly 
doubly important when the product is as basic and 
vital as the refrigerants you use. 


What about General Chemical—the maker of 
“Genetron” refrigerants? 


Serving Behind the Scenes in Your Daily Life 
Just this—the steel in your family automobile and 
refrigerator was quite likely processed with General 
Chemical’s sulfuric acid ... the water you drink may 
well have been purified with General’s “Alum”’, just 
as the clothes you wear and the food you eat prob- 
ably have been produced with the help of one or a 
dozen other “G.C.” products. 


“Basic Chemicals for American Industry” 


In other words, General Chemical is one of America’s 
greatest producers of basic industrial and agricul- 
tural chemicals . . . and has been since 1899. It 
supplies every major industry that uses chemicals 
. .. from petroleum to pharmaceuticals . . . and has 
served a good part of its customers since they first 
opened their doors. Its slogan—Basic Chemicals for 
American Industry—typifies the scope and depth 
of its services. 


Products of 


GENERAL CHEMICAL DIVISION 


ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N. Y. 


Opoes: Albany * Atlanta * Baltimore * Birmingham * Boston ¢ Bridgeport * Buffalo 
rlotte * Chicago * Cleveland * Denver * Detroit * Greenville (Miss.) * Houston 
Jacksonville * Kalamazoo * Los Angeles * Minneapolis * New York * Philadelphia 
Pittsburgh * Providence * San Francisco * Seattle * St. Louis * Yakima (Wash.) 


In Wisconsin: General Chemical Company, Inc., Milwaukee 


In Canada: The Nichols Chemical Company, Limited * Montreal * Toronto * Vancouver 


NATION-WIDE SERVICE 


General Chemical has almost 100 service and sup- 
oly pein throughout the United States and Can- 
indica 


SUPERIOR FACILITIES 


General Chemical’s ‘‘Genetron"’ plant at Baton 
Rouge, Louisiana, is one of the most. modern 
fluorine refrigerant piants in America, employing 


uction centers for fluorine chemicals are 


icated by stars. special new mani 


Ss label--- 


Backs its Products All The Way 

Now—with its large-scale production of “Genetron” 
organic flourine refrigerants, General Chemical is 
serving the air conditioning and refrigeration in- 
dustry in the same sound, steady manner that has 
earned it the confidence of thousands of customers 
in so many other fields. 


So, whenever you see the “Genetron” label on a 
refrigerant cylinder or drum—remember that 

General Chemical is the 

company behind this 
. great new name in basic 
} refrigerants . . . and it 
backs them all the way! 


fF Available inall standard 
container sizes: 


Genetron WHITE LABEL-12 is shipped in 
10-Ib., 25-lb., 145-lb., and one-ton (2,000 
Ibs.) cylinders. 


Genetron ORANGE LABEL-11 is shipped 
in 100-lb., 200-lb. drums, and one-ton 
(2,000 Ibs.) cylinders. 


FOR FURTHER INFORMATION... 

Write or ’phone the nearest General Chemical 
office listed below. Ask for FREE TECHNICAL SERV- 
ICE BULLETIN 11.12A 0n “Genetron” Refrigerants. 


America’s Foremost Producer 


of Fluorine Chemicals 


EXACTING PROCESS CONTROL 


The extremely low moisture content and high 
purity of ‘‘Genetron”’ refrigerants is a result of 
advanced manufacturing me’ and unique 
process control techniques. 


processes. 


Portable Stand by Case Mfg. Co. Makes 


Room Unit Home Demonstration Feasible 


HIGH POINT, N. C.—Being 
marketed by Case Mfg. Co. here is 
a stand for room air conditioners 
which “makes any air conditioner 
portable from room to room” and 


“makes home demonstrations 
feasible.” 
Called the model AC100 


“PorTABLE,” the portable stand 
is made of heavy wrought iron. It 
is adjustable in width to fit any 
size air conditioner, adjustable to 
any height window sill, has adjust- 
able panels to seal any size win- 
dow, and has hinged back legs, ac- 
cording to the company. 

After the unit is placed on the 
stand, the company explained, it 
is moved into the window and the 
back legs folded up under it. The 


unit is then pushed into the win- 
dow in exactly the same position 
as if a normal installation of a 
permanent nature were being 
made, and side flaps extended out- 
ward as necessary. 


“When the window sash is then 
pulled down on top of the air con- 
ditioning unit, there is a com- 
pletely sealed off installation,” the 
company said. 

If desired, the air conditioner 
can be removed from the window, 
with the back legs then folding 
down, and wheeled to another 
room. 


Case Mfg. said the stand is 
sturdy enough to carry any air 
conditioning unit made. It is 
shipped knocked down, one to a 
carton. Retail list price is $24.95. 


The company said the table 
makes possible home demonstra- 
tions “that will really sell air con- 
ditioners.” 


In addition, it noted, the Por- 
TABLE “would be of substantial 
value for rental installations in 
hotels, motels, or hospitals; in 
temporary home installation where 
sickness, etc. it involved; in in- 
stallations where one unit may be 
used in several rooms (for ex- 
ample, living room by day, bed- 
room by night); in temporary 
offices; in housing development 
sales where trial offers are in- 
volved; and house-to-house can- 
vassing.” 


Offer To Make Air Conditioning Survey 
Of Home Builds Record Room Unit Season 


ST. LOUIS—Offering to make 
“an honest survey” of air condi- 
tioning possibilities in the home, 
and circularizing some 2,000 home- 
owners with direct mail inviting a 
telephone call, proved the basis for 
a record early-season sale of pack- 
age air conditioners at Seidel’s, 
major appliance dealership here. 

Pointing out that recent bad 
publicity on “plug-in air condition- 
ing” had to an appreciable meas- 
ure affected room cooler sales, 
Gilbert Seidel, head of the firm, 
set out to exploit this concern. 

To each charge account listed 
on the company books, both active 
and paid up, went a letter, over 
Seidel’s signature, which pointed 
out that it is undeniably true that 
many room coolers have been in- 
stalled where the home’s electrical 
circuits were not up to the job. 
Seidel indicated that such instances 
were far less numerous than sus- 
pected, but at the same time, 
stressed the fact that “it pays to 
know.” 

Each homeowner was invited to 
telephone in for a Seidel engineer 
to check the wiring, power supply, 
etc., in the home, without obliga- 
tion, “if you want honest advice.” 

This approach evidently ap- 
pealed to homeowners contemplat- 
ing installation of room coolers in 
1954, or in the future, for more 
than twice the anticipated number 


of calls were received. In each 
case, an electrician from Seidel’s 
large service department, plus a 
salesman, called upon the home, 
traced through the circuits, made 
an estimate on additional wiring, 
if required, and furnished this to 
the customer “in a nutshell.” 

More than a score of dwellings 
were found incapable of making 
use of a 1-ton room cooler, and 
contractors were recommended to 
provide the additional wiring ca- 
pacity. 

In making some 240 such calls, 
the Seidel “inspection team” na- 
turally got an opportunity to dis- 
cuss the relative advantages of all 
types of room coolers, and to leave 
literature on popular lines carried 
by the store. A dozen immediate 
sales resulted, during April, and 
Seidel has every reason to expect 
that as St. Louis’ torrid summer 
heat increases, that the “honest 
advice” study of each home will 
bear further fruit. 


$500,000 Wellington, Kan. 
Cooling Firm Gets Charter 


TOPEKA, Kan.—Comfort, Inc., 
Wellington, Kan. air conditioning 
firm, has been granted a charter. 
Robert H. Cobean is resident 
agent. Capitalization of $500,000 
was authorized. 


Our people know of this ad. 


FIVE-FIGURE POSITION AS REGIONAL 
MANAGER FOR NATIONAL MANUFACTURER 


He must have—Packaged air conditioning and year-round residential 
air conditioning know-how, including salesmanship, engineering, and 
application; Ability to franchise new dealers in Texas, Oklahoma and 
Arkansas area, service present dealers in accordance with factory 
policy, train and develop dealer personnel; Co-operative attitude, good 
personality, sound business ability. 


Replies will be kept strictly confidential and will be answered. Submit 
complete details of qualifications, experience, and recent photograph. 


SEND REPLIES TO BOX 4576, 
AIR CONDITIONING & REFRIGERATION NEWS 
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Teen-Age Salesmen 


SPECIALTY SELLING METHODS 


‘Fedders Bandstand’ Requires Participants 
To Visit Dealer Showroom for Demonstration 


CLEVELAND —In some cities 
teen-agers may present a problem, 
but not so in Cleveland where they 
are fast becoming the “hottest 
salesmen” for room conditioners. 

This circumstance is the result 
of a unique promotion sponsored 
by Milmar, Inc., distributor of 
Fedders room air conditioners. 

Purposes of the program are to 
give youngsters of this city a 
chance to compete in dance con- 
tests on television and to increase 
demonstrations of Fedders units 
at the dealer level. 

The two-fold purpose is being 
achieved through sponsorship by 
the distributor of a _ television 
program “Fedders’ Bandstand,” 
which offers teen-agers something 
different to do with their time— 
a chance to appear on TV, meet 
their favorite radio and television 
personalities, to compete in dance 
contests for prizes, and to meet 
new friends. 

In order to acquire free tickets 
to the “Fedders Bandstand,” the 
youngsters must visit a Fedders 
dealer with a parent and ask for 


a Fedders demonstration. 

“We have literally turned our 
dealer organizations upside down 
with this program,” states Russell 
E. Seibert, advertising and sales 
promotion manager of Milmar. 

“People are once again walking 
into stores and asking to see a 
Fedders room air conditioner dem- 
onstrated; not X brand or Z brand, 
but a Fedders! Imagine the feeling 
of the poor dealer who experiences 
this two or three times a day and 
he doesn’t happen to have a Fed- 
ders air conditioner in stock. 

“When the dealer telephones us 
to find out what the excitement 
is all about, I explain the entire 
program, how it is designed to 
accomplish something that has 
been missing for the last few 
years. We tell the dealer about 
the program, that the tickets are 
absolutely free to any dealer, pro- 
vided he has a Fedders unit on 
display where the people our pro- 
gram sends in can see and examine 
it. Result—another dealer has 
been signed. 

“This is probably the greatest 


accomplishment that can be at- 
tributed to the program itself 
from a merchandising point of 
view. The fact that here we have 
dealers with display units, pro- 
motional literature, and inventory. 
This wasn’t a reality until the 
midst of the hot weather of a 
year or so ago! In other words, 
our dealer organizations are 
armed, ready, and rarin’ to go.” 

That the public has responded 
enthusiastically to the program is 
attested to by the mail. Teen-age 
fans and grandmothers alike have 
paid the program high tribute as a 
project of valuable public service, 
Seibert says. 

“We have discovered the great- 
est salesmen in the world who, 
up until now, have been almost 
completely overlooked by the Ap- 
pliance Industry. We mean, of 
course, the kids—the teen-agers.” 


Coolerator Appliances 
Flown to Puerto Rico 


MIAMI, Fla.—The first air ship- 
ment of refrigerators, freezers, 
and air conditioners to Puerto 
Rico by Coolerator Co. was flown 
recently by Pan American World 
Airways’ cargo “Clipper.” 

The shipment of six electric re- 
frigerators, two freezers, and 


three air conditioners was con- - 


signed to the Coolerator distribu- 
tor at San Juan, capital of Puerto 
Rico. 

The cargo, trucked to Miami 
from Duluth, was landed at San 
Juan five hours after being loaded. 


<-> 


below. 


OWENS-CORNING 


ciency with long life . 


FIBERGLAS 


Why not sell filters 
the easy way? 


It takes service to build air conditioning sales, and filter 
replacement is an essential service. But you don’t want 
to go trotting off on a service call every time a customer 
needs a new filter. With the Fiberglas* Dust-Stop Air 
Filter ‘Reminder Service Plan,” you don’t have to. You 
can sell your customers a year’s supply of filters at one 
time. Then a series of postcards, keyed to a simple tick- 
ler file, reminds them when to make replacements. Nui- 
sance calls are eliminated, and you get bigger unit sales. 


Fiberglas Dust-Stop Air Filters combine high effi- 
. . permit depth penetration of 
dust without surface loading. They’re handled by top 
distributors from coast to coast. Stock up now, and send 
for your “Reminder Service Plan.” Just mail the coupon 


*Fiberglas and Dust-Stop are trade-marks (Reg. U.S, Pat. Off.) 
of Owens-Corning Fiberglas Corporation for products made of or with fibers of glass. 


AIR FILTERS 


Owens-Corning Fiberglas Corporation, 

Dept. 107-F-28, Toledo 1, Ohio 

Please send me your complete Air Conditioning Merchandising Plan for 
Fiberglas Dust-Stop Air Filters. 
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“Wonderbar’ Refrigerette 
Provides Refreshments 
For Rolling Display 


EVANSVILLE, Ind.—The role 
of hidden host at a continuing 
surprise party in a display truck 
traveling from coast to coast is 
the newest assignment for Servel’s 
electric ‘“Wonderbar” refrigerette. 

Called the ‘“Valvemobile,” the 
display truck is the creation of Ed- 
ward Valves, Inc. of East Chicago, 
Ind., a subsidiary of Rockwell Mfg. 
Co. According to W. F. Crawford, 
president, it is designed to “bring 
Edward to its customers.” 

The display contains cut-away 
valves; tips on installing, operat- 
ing, and servicing steel valves; pic- 
tures of typical installations using 
steel valves; and a color-slide tour 
of the Edward plant. 

The Wonderbar, built into the 
display, is not unveiled until the 
sales function of the exhibit is 
completed at each stop. Awnings 
and folding chairs are then broken 
out, and refreshments are provided 
from the refrigerette. 


Free Football Games 
Spur Distributors 
In Deepfreeze Drive 


NORTH CHICAGO—Eyeing ex- 
pense-paid trips to the football 
game between the College All- 
Starts and the professional cham- 
pion Detroit Lions, plus special 
profit opportunities, Deepfreeze 
distributors have made impressive 
starts in the first two weeks of an 
eight-week campaign, according to 
J. A. Rishel, Jr., general sales 
manager of Deepfreeze Appliance 
Div., Motor Products Corp. 

Distributor organizations that 
meet or surpass their campaign 
quotas will be guests of Deepfreeze 
at the Palmer House and for the 
football attraction in Chicago Aug. 
13 and other week-end activities 
including Deepfreeze plant tours 
and a sales meeting. 

Various special selling aids and 
incentives are being offered to 
dealers as well as distributors for 
the summer drive ending July 10. 

Having achieved 68% of the 
eight-week quota in the first two 
weeks, Gimbel Brothers, Inc., Bal- 
timore, one of the newest Deep- 
freeze distributors, was setting the 
pace in the early stages. Close be- 
hind was Schueler-Dollar Distrib- 
utors, Ft. Wayne, Ind., with 63%. 

Other leaders were Southern 
Wholesalers, Inc., Washington, D. 
C., 40%; Savage & Son, Inc., Den- 
ver, 33%; La Cie, Martineau Elec- 
tric, Ltd., Quebec, Que., Canada, 
28%; and  Straus-Bodenheimer 
Co., Houston, 18%. 


ROBERT SARGENT, pr ti ger for 
Ryan Supply Co., Jackson, Miss., prepares to 
hit the road in the company’s Norge show- 
room on wheels. The leased vehicle travels 
250-300 miles monthly visiting dealers and 
prospects who can't attend central meetings. 


ml. 


INSIDE the bus, a complete lineup of Norge 

appliances is displayed, including Customatic 

refrigerators-freezers, gas and electric ranges, 

upright and chest freezers, gas and electric 
dryers, and washers. 


Traveling Showroom 


Rolls Up Profits for 
Norge Distributor 


CHICAGO —A _ showroom on 
wheels is rolling up new profits for 
a Jackson, Miss., Norge distribu- 
tor, it was reported recently. 

Ryan Supply Co., which serves 
appliance dealers in Ole, Miss., has 
opened 10 new accounts and in- 
creased its business substantially 
with older dealers since putting a 
show on the road last January, 
according to R. C. Connell, direc- 
tor of sales for Norge Div. 

Ryan’s mobile display consists 
of a leased bus stocked with rep- 
resentative line of Norge products. 
Thad J. Ryan, in charge of opera- 
tions of the distributor’s appliance 
division, estimates the bus visits 
20 to 30 dealers monthly. 

In addition to being an attention 
getter, the bus is a very practical 
sales vehicle, he pointed out, since 
many dealers in outlying areas do 
not have other opportunities to 
see Norge products. A first hand 
view of a range or refrigerator is 
far more effective than a volume 
of catalog literature. 

Ryan reported that one new 
dealer, Brett-Baldwin Furniture 
Co., Hattisburg, Miss., bought 40 
pieces after seeing the display. 

Ryan also puts the vehicle to 
work for dealers themselves, park- 
ing it outside a store and inviting 
the public to see the Norge dis- 
play. On one occasion, 500 people 
climbed aboard in a day. 


the ROYAL SUPERETTE 
] ef All Purpose Open Display Case 


/ $3 refrigerated shelves . . . 21 square 
__» feet of refrigerated display in only 66”. 


REFRIGERATION SALES 


Engineered and Manufactured by 


THE BREWER-TITCHENER CORPORATION 


80 West Brood St. 


Mount Vernon, N. Y. 
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‘Refrigair’ Line Adds Air Conditioning 
To Be Mounted In Top of Station Wagons 


FORT WORTH, Texas—The A. 
R.A. Mfg. Co. here, producer of 
the “Refrigair’”’ line of automotive 
air conditioners, has announced 
the introduction of a new air con- 
ditioning unit especially designed 
for station wagons. 

“The distinctive feature of the 
new unit is a cooling case de- 
signed for overhead installation,” 
the company said. “The compact 
case fits neatly into the top of the 
station wagon where it does not 
interfere with either seating or 
storage capacity.” 

The new unit was designed by 
William E. Lind, vice president 
and general manager of A.R.A., 
who is well known for his achieve- 
ments in the fields of automotive 
and refrigeration engineering, it 
was pointed out. He is a member 
of the Society of Automotive Engi- 
neers, the Refrigeration Service 
Engineers Society, and the Ameri- 
can Society of Metals. 


COMPACTNESS IS FEATURE 


“The compactness of the cooling 
case has been achieved without 
any sacrifice of refrigeration ef- 
ficiency,” Lind explained. “It em- 
ploys the same high-standard re- 
frigeration parts used in all A.R.A. 
units.” 

The case is only 6%, in. in depth 
and clears the top of the windows 
so that it does not obstruct the 
view or take up head room. It 
extends across the top of the ve- 
hicle, and is usually installed at 
a point just forward of the rear 
seat. 

“As it comes from the factory, 
the cooling case has a primer coat 
only and it can be painted, or cov- 
ered with a plastic or fabric, to 
match the interior of the station 
wagon,” the announcement said. 
“The refrigerant lines can be 
wrapped neatly with a _ colored 
tape to match the upholstering, 
or worked in under the upholstery 
or window frame.” 

The blowers in the cooling case 
are almost completely recessed. 


Only the cover plates project 
slightly below the bottom of the 
case. 

Lind cited the location of the 
blowers as an important addition 
to passenger comfort. They are 
situated so that they introduce 
the cool air high over the passen- 
ger’s head and allow it to settle 
gently into the car where it is 
picked up by the return air stream 
and re-circulated, he noted. 


EACH UNIT HAS SOLENOID 
BY-PASS VALVE 


Each A.R.A. station wagon unit 
comes equipped with a solenoid by- 
pass valve. This is a device which 
permits a portion of the refriger- 
ant to automatically by-pass the 
cooling coils when they become too 
cold or start to frost up. In addi- 
tion, units can be equipped with a 
permanent type of filter “that 
rarely needs to be cleaned.” 

With the exception of the cool- 
ing case, the elements of the new 
unit are the same as those found 
in the other A.R.A. units. 

A.R.A. builds the 214-ton “Re- 


frigair Sr.’’ for heavy cars and the | 
2-ton “Refrigair Jr.” for medium | 
and light cars. The new station | 
wagon unit is available in both 


Jr. and Sr. models. 

Like all A.R.A. units, the sta- 
tion wagon units are interchange- 
able. An A.R.A. station wagon 


unit “can be easily and economi- © 


cally transferred to any new sta- 
tion wagon of the same class, 
making it unnecessary for the 
owner to sell or trade his unit 
when he buys a new station wag- 
on,” it was said. 


They’re Cool Now! 


HOT SPRINGS, Ark.—Houston 
Burford, manager of Southwest 
Hotels, 


a central air conditioning system 
for all eight floors and public 


space. Previously, only three floors | 


had been cooled. 


NOW — Developed Specially for 
AIR CONDITIONING and 
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A New, Silver- 
Bearing Alloy! 


nt 


@ Melt, Flow Point: 


@ Ductility: 10-30% 


425° F. : 
@ Appl’d With: Iron, Torch, Induction \ 
@ Tensile: 10-30,000 lbs. p.s.i. 


REFRIGERATION 


“HOWALLOY” 


Corroesion-resistant—with extra-high conductivity and capillary 
properties—this new, thin-flowing alloy is comparable to silver 


brazing—but costs only about one-fourth as much! 


Use 


HOWALLOY No. 425 on: Copper, Brass, Stainless, Chromium, 
Alnico, etc. Contains no lead or zine—takes high polish. Your 
“best bet” for best results . . . at lowest cost! 


Wholesalers: Protected 
territories still open 
all states. WRITE! 


(Write For Complete Data, Free) 


Demonstration If Desired 
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owe Tutemational 


CaN) 431 Danforth Ave. (Dept. A-628) 
oF YZ Jersey City 5, N. J. 


Phone: Henderson 4-8198 


Cest Depends on Type 


4 Methods of Air Conditioning ‘Rated’ 


For Group of No. Carolina Hotel Men 


DURHAM, N. C.—Sterling 
Nicholson, president of Nicholson, 
Inc. here, Chrysler Airtemp’s old- 
est dealer-distributor, outlined the 
various systems of air conditioning 
to North Carolina’s hotel men 
meeting here recently. 

According to Nicholson, air con- 
ditioning in hotels costs from $300 
to $1,200 per room, depending on 
the type used. All types cost 
about $15 per room per season to 
operate in North Carolina and pro- 
duce from $100 to $200 extra 
revenue per room per season. 

In addition, Nicholson cited his 
views on four types of installa- 
tions. 


Individual Room Air Condition- 
ers: 


Nicholson said that he would 
lease rather than buy these units, 
if he were a hotel man. The advan- 
tages are: low initial cost; the 
building can be air conditioned 
room by room; individual room 
control of temperature; quick and 
easy installations; readily avail- 
able from dealers, and low mainte- 
nance cost for five years (if you 
lease them, the company does 
maintenance). 

However, Nicholson also listed 
some disadvantages for room air 
conditioner installations in hotels. 


He indicated that the hotel cannot 
get away from the outside appear- 
ance; electrical wiring is neces- 
sary; the room air conditioner 
cannot do an adequate job of 
winter heating; the window in- 
stallation obstructs vision; there 
is a maintenance cost after five 
years (compressor); mechanics 
must enter the room to service the 
units; also, he said the operating 
costs were relatively high. 


Packaged Unit System: 


This is at least a 25-year in- 
stallation and the lowest-priced 
type of good air conditioning. Use 
of a cooling tower is recommended. 

Advantages of this system are: 
Relatively low initial cost; quick 
and easy installation, with furred 
ceilings; corridors act as return 
air ducts; the remainder of the 
building will be air conditioned if 
one unit fails; there is a fair 
degree of individual room control; 
and this system provides heating, 
cooling, and ventilation through 
one set of ducts. 

Chilled and Hot Water System: 

According to Nicholson, it costs 
about $1,500 a room to install in 
existing hotels, and will operate 
with the same efficiency as a sys- 
tem including packaged units. 
This type of air conditioning costs 


much less and can perform an 
excellent job when it is designed 
to new hotel construction specifica- 
tions. 

High-Pressure Duct System: 

This will cost about $700 per 
room, Nicholson said. And cool or 
warm air is delivered to each room 
as the room atmosphere demands. 

In his remarks, Nicholson ad- 
vised the hotel men to consider 
air conditioning as a revenue pro- 
ducer, not an expense. “Also, be 
cautious about saving money on 
something that will be in your 
building as long as it stands,” he 
concluded. 


Cooling Contract Awarded 
For Bibb County Courthouse 


MACON, Ga.—Bids on $22,196 
worth of air conditioning and elec- 
trical work in the Bibb County 
courthouse were opened June 1. 

The county commissioners ten- 
tatively awarded a contract to 
Conditioned Air, Inc., on an appar- 
ent low bid of $9,834 to install 
cooling equipment. 

A spokesman said the air condi- 
tioning equipment is to be installed 
in the City Court room, and the 
offices of the court’s judge, clerk, 
and solicitor. Also to be air condi- 
tioned is the Superior Court record 
room and clerk’s office. 

The entire building is to be re- 
wired with a view to further air 
conditioning at some future date. 

Architect Ward Dennis said the 
bid was ‘“‘well within” the estimate. 


has announced that the | 
Majestic hotel here has installed | 
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AMERICAN-STANDARD + AMERICAN BLOWER + CHURCH SEATS & WALL TILE + DETROIT CONTROLS - KEWANEE BOILERS - 


Cove Effort! 


DETROIT 777 


“SPACE SAVER” — 


Thermostatic Expansion Valves... 


DETROIT 


> nabioct-to-worle- with volves 
hor. tho markt / 


@ Capacities—!4 to 2 tons, F-12— 


Standard Valve 
—1 to 3 tons, F-1 
External Equalizer 


@ “C” and “Z” cross charges available 

@ Compact, rugged construction 

@ Mount in any position 

@ Easily cleaned cartridge needle and 
seat assembly 

@ Accessible and easy superheat ad- 
justment 

@ Large inlet strainer, easily cleaned 

@ Available with or without external 
equalizer connection 


@ External equalizer type easily con- 
verted to internal equalizer right on 


the job. 


A 


CON TROLS Corporation 


8900 TRUMBULL 


« DETROIT 8, MICHIGAN 


Division of American Radiator & Standard Sanitary Corporation 


Representatives in Principal Cities « Canadian Representatives in Montreal, Toronto, Winnipeg—Railway and Engineering Specialties, Ltd. 


AUTOMATIC CONTROLS for REFRIGERATION 


EXCHANGERS « 
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Another Side to the Coin 
Of Dealer Loyalty 


~~~ PRESIDENT of a medium-sized manufacturing organization 
in our industry began worrying about two years ago. 

His firm has a long-established reputation for turning out 
“good goods,” and for fair dealing with his dealers. 

His catalog of products is not extensive. It is confined to 
“refrigerated specialties.” 

BUT, design-wise those “specialties” usually have been ahead 
of the parade. 

This fellow doesn’t pretend to compete with General Motors, 
General Electric, etc., in terms of a “full line” of refrigeration 
items (no air conditioning, for example). And he knows full well 
he could never match a Giant Corporation’s production facilities, 
nor their consumer advertising (radio, TV, national magazine). 

Even so, the “things” his company makes have sold well and 
steadily; his organization is content, and the firm is solvent. 

What, then, has worried him? 

This: 

His percentage of the market has been dropping annually for 
several years. 

Continuous probing on his part reveals a reason: 14% of 
his dealers were accounting for 81% of the firm’s total business. 

His best dealers had forged ahead in their communities. Of 
these he was understandably proud. 

Too many others have grown soft, competitively. Relative 
upstarts are taking business away from them because the upstarts 
apparently are hungrier, operate on smaller profit-margins, and 
are much more eager to give exceptional service to customers. 


On the advice of an advertising agency this Corporation 


They'll Do It Every Time ..... Jimmy Hatlo 
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President (you’d all recognize his name instantly if it were men- 
tioned) instituted a bonus system for his field representatives. 

As those systems usually go, it was somewhat complicated. 
Suffice it to say that the prime purpose was to get better dealers 
in those cities where this manufacturer was being pushed out 
of the market. 


The benus didn’t work. Nothing happened. Few new really 
good dealers were recruited. Beyond the usual dealer turnover, 
and necessary replacement, traveling reps apparently didn’t even 
try to secure better dealers—even though positive action on their 
part would put more money into their pockets and bank accounts. 

How come? 

The somewhat shaken hero of this story, the company presi- 
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—® dent, resolved to find out why. 


LOOK WHAT CAN HAPPEN 
TO THE WOOD IN COOLING TOWERS 


Wesel she tower redwood 


RESULT OF CHEMICAL ATTACK 


FUNGUS ROTTED UNPROTECTED DECKING 


Unretouched photographs 
CLEAN PRESSURE-CREOSOTED DECKING 


PRESSURE CREOSOTING ADDS YEARS OF LIFE 10 
HALSTEAD & MITCHELL COOLING TOWERS 


WHY PRESSURE CREOSOTING ? 


20-Near (ruarantee! 


ON THE WETTED DECK SURFACE against rotting by fungus attack 


Unprotected cooling tower redwood 
RESULT OF FUNGUS ATTACK 
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Examine these unretouched photographs carefully. Constantly wetted 
wood decking in a cooling tower is subject to immediate attack by 
fungus and marine parasites. It is also subject to chemical deterioration 
from acids in water. All wood used in Halstead & Mitchell Cooling 
Towers is protected against these twin enemies. 


Creosote . . . with 162 elements toxic to fungus growth and parasites... 
also makes wood more resistant to chemical attack, Deep penetration 
of the wood by Koppers Pressure-Creosoting gives the longest possible 
wetted decking life. Therefore, all Halstead & Mitchell Cooling Tower 
decks are Pressure-Creosoted, and are guaranteed against rotting due to 
fungus growth . . . for 20 years! 


ONLY HALSTEAD & MITCHELL OFFERS THE 


2 thru 100 Tons 


Sheet-Steel Cabinets, 
5-times protected 


Stainless Steel Fans and Shafts 
Weather Shielding 


Everdur Bolts for ease of 
disassembly at any time. 


At Leading Retrigeration & Heating Wholesalers Everywhere 


He called “his boys” in from their respective territories, 
verbally slapped them gently, and invited them to let their hair 
down. 

Over and over again he heard the same story: 

“Sure, Sam’s One-Stop Electric Merchandising Shop is taking 
it easy. And Joe Doak’s chain of Nayborhood dealerships ain’t so 
good nowadays, either. But Sam and Joe have been good to me. 
I ain’t got the heart to cut ’em off.” 

In short, loyalties were more important than money! 

President of this beleaguered Corporation is planning to 
double his trade advertising program during the next eight months 
to recruit new and better dealers. 

He has no other alternative. 


Selfishly, we are pleased at his reaction. At the same time, 
our emotions are divided oddly. 

For a great many years editors of AIR CONDITIONING & RE- 
FRIGERATION NEWS have contended that LOYALTY of dealer to 
manufacturer, and vice versa, is the greatest ingredient of our 
grand refrigeration industry. 

Does this argument apply nowadays, when too many too-fat 
dealers don’t deserve their loyalty-continued franchises? 

We invite reactions, rebuttals, and confirmations—plus ex- 
planations—from subscribers. 


Thought Starters 


has but to desire, and he may possess himself of every species of 
wisdom to judge and power to perform.—WILLIAM GODWIN. 


No great decision, personal or national, should be founded on 
a defensive mood. Every significant action in the life of an indi- 
vidual or a nation should be predicated upon the assistance it 
may supply toward the achievement of a positive goal. HENRY M. 
WRISTON, president, Brown university. 


Leadership is a combination of wisdom, a sense of history 
and understanding of the problems before us, a demonstrated 
capacity to chart the correct direction, and the personal ability to 
pursue it.”—Federation of Business and Professional Women’s 
Clubs. 


Experience is a good teacher but a hard one. She gives the test 
first and the lesson afterward.—Changing Times. 


Truth only has to change hands a few times to become fiction. 
—Treasures. 


The spirit of brotherhood does not flourish spontaneously on 
the abolition of private property as some naively believed.— 
Socialism: A New Statement of Principles. 


“The seven deadly sins . . . Food, clothing, firing, rent, taxes, 


I) 
Hal 4 © M: tchell 
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OFFICES: Bessemer Bidg., Pittsburgh 22, Pa. 


respectability, and children. Nothing can lift those seven mill- 
stones from man’s neck but money.”—GEORGE BERNARD SHAW: 
“Major Barbara.” 


Poet 


He that loves reading has everything within his reach. He - 
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New Schnacke Line of Water Chillers Offers 
Engineer Wide Variety from 10-60 Tons 


EVANSVILLE, Ind.—Schnacke, 
Inc. here, manufacturer of com- 
plete field assembled refrigeration 
integrals, recently announced what 
it calls “one of the most complete 
lines of packaged water chillers 
yet offered to the refrigeration 
contracting field.” 

Covering the scope of 10 through 
60 tons, the line really divides it- 
self into two separate lines—the 
“Standard” line and the “Specifi- 
cation Construction” line, the com- 
pany said. 

The Standard line consists of 
seven models supplied with all in- 
tegral equipment pre-selected and 
assembled into a_ self-contained 
package, even to the inclusion of 
a full operating charge of “Freon,” 
at two different operating suction 
temperatures, 35° F. and 40° F. 
it was explained. 

The Specification Construction 
line, or model “S” line, allows the 
applicator or engineer to select and 
build on paper over 384 variations 
of equipment, subsequently order- 
ing the exact variation desired, 
with shipment made on a com- 
pletely packaged basis, Schnacke 
stated. 

According to Frank D. Klein, 
sales manager, there is nothing for 
the contractor in the field to do 
when applying Schnacke’s pack- 
aged chiller other than “hook up 
to the power supply, hook up to 
the water supply lines and circula- 
tor, start up the equipment, and 
adjust. 

“Costly field assembly labor is 
eliminated, notwithstanding the 
necessity on the part of the con- 
tractor to size refrigerant piping, 
etc.” 

Prices now offered by Schnacke 
on its line of equipment “puts the 
possibility of f.o.b. factory prices 
for a completely packaged unit, 
even in the 60-ton class, in the 
neighborhood of $110 per ton.” 

Incidentally, Klein reported, the 
company’s market research indi- 


cates that the trend in air condi- 
tioning applications “definitely re- 
veals itself moving toward ‘wet- 
cooling.’ ” 

According to the company’s in- 
formation, such a trend is based, 
it appears, “on the inevitable low 
cost of piping compared to near 
record sheet metal costs character- 
izing the air handling field during 
the past few years. 

“In addition to this, demand for 
greater comfort control is steadily 
increasing to the extent that strict 
zoning for comfort conditions is 
almost a must for the future. 
Chilled water systems have, of 
course, long been recognized for 
their flexibility.” 

Schnacke also pointed out that 
“the increased combination wet 
heat-wet cooling applications being 
used throughout the country 
wherein packaged water chilling 
equipment in combination with 
boiler equipment offers year-round 
air conditioning which when fitted 
with automatic controls creates a 
highly competitive as well as flex- 
ible system.” 

The company said the announce- 
ment of the wide scope in water 
chillers “is but one of the integrals 
of a greatly-expanded line of both 
high-side and low-side equipment 
being made available to the con- 
tractor field. 

“This year’s line has been ex- 
panded to include air handling 


units, evaporative condensers, me- | 
chanical draft cooling towers, coils, | 


etc.” 


Some Changes Being Made 


BIRMINGHAM, Ala.—Air con- 
ditioning of 100 guest rooms and 
the lobby of the Bankhead hotel 
here and the installation of a new 
air conditioned coffee shop is cur- 
rently under way, Albert Pick, Jr., 
president of the Pick Hotels Corp., 
announced recently. 


TWC* UNIT COOLERS 
for Comfort re 


¢= Comfort cool- 
ing, with stand- 
ard be 


For the first time avait for use with chilled 
water or direct expansion. 


Semi-circular for all-round air distribution, Tenney TWC’s are 
built in a range of 1 to 3 nominal tons. Designed expressly for 


comfort cooling, with distributor circuits where necessary. All units 
complete with standard filter sections. Like all Tenney “TW’s 


” 


they open for servicing by removal of a single thumb screw. No 
electrical, refrigeration, or drain lines to disconnect. 


Bulletin 105-54 has complete information and specs. 


EN Kalil c. CY 


1090 SPRINGFIELD ROAD, UNION, N. J. 
Plants: Union, N. J. and Baltimore, Md. 


Dryomatic Corp. Elects SLA NTS ON SERVICE 


“Slants on Service” is a “package” devised by the NEWS to 
meet the needs of its busy readers in the service and contracting 


Walter Bolton President 


ALEXANDRIA, Va.—Dryomatic 
Corp. has announced the election 
of Walter W. Bolton as president 
following a _ re- 
cent directors’ 
meeting. Bolton 
succeeds W. B. 
Heinz, who will 
continue to serve 
on the board of 
directors. 

The company 
is a manufactur- 
er of commercial 
and ___ residential 
dehumidifiers. In 
recent months, it has considerably 
expanded its production facilities 
to meet the increased industrial 
demand for adsorption-type air 
dryers, particularly in the dairy, 
candy, and fur storage industries. 
It also manufacturers and distrib- 
utes a line of electric steam gen- 
erators and steam cleaners. 

Under Bolton’s direction the 
company is scheduling further ex- 
pansion and the addition of spe- 
cialized new products. 

Bolton is a chemical engineering 
graduate of Rice Institute and the 
University of Texas. Before join- 
ing Dryomatic, he was affiliated 
with the du Pont Co. 

Other officers of the company 
include Anthony Hass, vice presi- 
dent and sales manager; Franklin 
C. Salisbury, secretary; and Doris 
A. Seward, assistant treasurer. 


W. W. Bolton 


business. 


Where to Check Voltage 


In checking for low voltage 
when that is suspected as the 
cause of poor performance of a 
unit, be sure to test the voltage 
at the motor terminals, not at the 
electrical outlet. 

There may be a_ pronounced 
voltage drop at the terminals with 
the motor in the circuit which 
would not be apparent at the out- 
let alone, says George Eager, 
Servel service manager. 


Valve Plate May Appear 
Faulty Due to Dirt 


Unless a valve plate “has been 
damaged or has been in service a 


long time, our experience shows . 


that dirt or foreign particles in 
the system will cause valve plates 
to appear faulty,” writes T. S. 
Pendergast, service sales manager 
for Tecumseh Products Co.’s 
Marion Refrigeration Div., in a 
recent service bulletin. 

“Check the oil to see if the sys- 
tem is clean,” he advises. “Dirt 
enough to go through suction 
screens can cause valve plate 
trouble. Up to 80% of valve plate 
leakage can be attributed to dirt. 

“Very often valve plates that ap- 
pear in good shape can be made to 


function properly by washing them 
in clean solvent and blowing them 
dry with dry air, nitrogen, COz, 
‘Freon-12,’ or ‘Freon-22.’” 


Wolverine Assigns Engel 
To Oklahoma-Kansas Area 


HOUSTON, Texas—-R. E. Engel 
has been appointed sales represen- 
tative in the Oklahoma-Kansas 
area, C. T. Fuller, 
southwestern 


district sales 
manager for 
Wolverine Tube 


Div. of Calumet 
& Hecla, Inc., an- 
nounced recently. 

Engel was for- 
merly office sales 
representative in 
the company’s 
general sales 


R. E. Engel 


office in Detroit. 

He will headquarter in newly- 
opened offices at 304-A Daniel 
Bldg., Tulsa, Okla. Telephone 
4-3500. 


WHY WAIT? 


Get your new produot info 
pronto. Use coupon on 
“What’s New” page this issue. 


| 
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MUELLER BRASS CO. 


deluxe drier... the one that 
covers all bases 


THE ONE PROVED BY 3,000,000 IN SERVICE 
Three million Mueller Brass Co. Deluxe Driers have been 
installed in commercial refrigeration systems. The completely 


satisfactory service they have given wherever they have been 


used is certain proof of the thoroughly effective cleaning and 


drying job they do. 


THE ONE WITH THE EXCLUSIVE CONE SCREEN FILTER 


fe 


The cone screen filter of Mueller Brass Co. Deluxe Driers is a patented filter-strainer 
unit filled with chemically cleaned pure wool. And the filter area has been increased 
30%, providing a cleaning capacity approximately seven times that of the usual disc. 


2nd 


THE ONE THAT REALLY REMOVES MOISTURE AND ACIDS 
. . . AND ALWAYS HAS! PA 400 Super Silica Gel, a new, more effective 
desiccant in Mueller Brass Co. Deluxe Driers, provides up to 98% more drying 


capacity. In addition, PA 400 not only removes moisture that may cause 
formation of acids in a system but also removes these acids if they are already 


present prior to the installation of the drier. 


THE HOME OF MUELLER BRASS CO. DELUXE DRIERS . . . the large, modern 
plant in Port Huron, Michigan. Mueller Brass Co. was one of the pioneers in 
the development of reliable refrigeration and air conditioning equipment. 
Complete laboratory, research and manufacturing facilities insure the 
production of valves, driers, fittings and copper tube bends and coils 


to the highest standards of quality. 


Driers Wrot Copper 
and Fittings and 
Filters Copper Tube 


— ae oe 


9. 


Write today for big, new 
Streamline Refrigeration 
Products Catalog eee just 
released! 


Engineers and Manufacturers of Refrigeration and Environmental Equipment GD 3605 


pol BRASS co. PORT HURON 9, MICHIGAN 126 
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What's New 


When requesting further information on new 
products, please use “Information Center” form. 


Mitchell Dehumidifier Heats as Well as Dries 


KEY NO. D-640 


CHICAGO—A new electric de- 
humidifier that heats as well as 
dries has been introduced by the 
Mitchell Mfg. Co., here. 

The new Mitchell unit incorpo- 
rates a 1,000-watt heating coil 
and high-speed fan to take the 
chill out of the air on cool spring 
and fall days or in the winter 
when an auxiliary heating supply 
is needed. 

The new feature 
with Mitchell. 

At the same time, the 1954 unit 
is more compact than earlier 
models, with a reduction of nearly 
a foot in height compared with the 
1953 model. It also is completely 
restyled. 

The dehumidifier is built around 
Mitchell’s ‘“Dyna-System” that re- 
moves from 2 to 3 gals. of water 
(17 to 25 lbs.) from room air in 
24 hours. It will control the mois- 
ture content in a closed room of 
up to 10,000 cu. ft. 

To dehumidify, the unit draws 
moist air over evaporator coils 
cooled by circulation of ‘Freon- 
12.” The moisture condenses into 


is exclusive 


water and drains off into an en- 
closed container or a permanent 
drain. The dried air passes over 
the condenser, where it is warmed 
and discharged. 

Mitchell’s 1954 model is 20% in. 
high, 1214 in. wide and 19% in. 
long. It is mounted on casters for 
easy moving and weighs only 65 
lbs. It operates on 115 volts, the 
staniard household electrical cur- 
rent. Price is $139.95. 


Ice Maker Claims Cubes 
At 71% Cents a Bushel 


KEY NO. D-641 


HUDSON, Wis.—Production of 
ice cubes for as little as 7% cents 
a bushel is claimed for the self- 
contained ice cube maker recently 
introduced by Nor-Lake, Inc. 

The unit is insulated through- 
out with heavy density Fiberglas 
and has a storage capacity for 
two bushels of cubes as well as the 
bushel being formed in its 21 easy- 
out, shucker type freezing trays. 
Another important feature is Nor- 
Lake’s exclusive ice cube tray 
filler, which permits filling of trays 
with one hand and _ eliminates 
water spilling. 

The ice cube maker is equipped 
with a self-contained '-hp. com- 
pressor and aluminum-copper fast 
freeze evaporator. 

Dimensions of the self-contained 
model are: height—39!» in.; width 
—41 in.; depth—26 in.; shipping 
weight—400 Ibs. 


® 


Unarco Introduces Ceiling 
Mounted Air Conditioner 


KEY NO. D-642 


CHICAGO—A new ceiling-sus- 
pended air conditioner, first of its 
type ever built, is being introduced 
by the Union Asbestos and Rubber 
Co. here. 

Novel features incorporated in 
the unique air conditioner for in- 
dustrial, commercial, and store use 
include a _ built-in winch which 
permits two men to easily and 
economically install the unit with- 
in a few hours, without the need 
for expensive rigging. 

At the same time this Unarco 
unit can be serviced by one man, 
if it becomes necessary, by means 
of the same winch which permits 
lowering of the entire one-piece 
power unit. 

Pointing out that the Unarco 
ceiling unit comes in sizes ranging 
from 3 to 71% tons, Chester S. 
Stackpole, general sales manager 
of the Heating and Cooling Div., 
said: 

“Our new unit provides com- 
plete flexibility for the first time 
in the installation of air condition- 


| ing. 


“Space is always an important 
factor in locating units in fac- 
tories, industrial plants, stores, 
and shops. 

“The fact that this unit is sus- 
pended from the ceiling means 
that valuable floor space remains 
free for commercial operations. 

“No ductwork is required inas- 
much as the unit has a built-in 
circular grille at the bottom. 

“However, it can be adapted to 
use with ducts and is also sup- 
plied with a half-round grille in 


cases where it is installed at one 
end of a room.” 

The Unarco ceiling unit is 
equipped with a condensate pump, 
making it unnecessary to run un- 
sightly drain pipes from the bot- 
tom of the unit. All piping and 
electrical connections are brought 
down from the ceiling or can be 
run over from the wall. 

Three and five hp. models are 
62 in. long, 40 in. wide, and 28 
in. high. The 714 hp. model is 72 
in. long, 47 in. wide, and 32 in. 
high. 

Because they are ceiling-sus- 
pended, units may be installed in 
series for any size space. 

Cabinets are heavily insulated 
to prevent condensation and insure 
quiet operation. 


Scoop-Type Vanes Balance 
Air Volume at Outlet 


KEY NO. D-643———— 


MONROVIA, Calif. — Robert 
Lambert, president of Air-Factors, 
Inc. here, manufacturer of diffuser- 
type air grilles, has announced the 
recent introduction of its new 
APV-QO series. 

According to Lambert, the grille 
is provided with adjustable scoop- 
type air proportioning vanes de- 
signed to balance the air volume 
for a given supply outlet. 

Air volume control is provided 
separately or attached directly to 
any Air-Factors’ ceiling outlet or 
air diffuser. All adjustments to the 
air volume may be accomplished 
after installation without removing 
ceiling diffuser. 
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| What's New (Con’) 


Icy Waterfall Chills Milk 


KEY NO. D-644——— 


SAGINAW, Mich.—A new front- 
loading electric milk cooler featur- 
ing a waterfall cooling system that 
floods iced water over the neck of 
the cans at the cream line has been 
introduced by Universal Metal 
Fabricators, Inc. here. 

Called the “Arctic Spray,” the 
unit is claimed to cool milk from 
98° F. to less than 50° F. in con- 
siderably less than an hour. 

The unit is said to employ a sim- 
plified pumping mechanism, oper- 
ating on a new propeller principle, 
that pumps approximately 75 
g.p.m. of icy cold water to a spe- 
cially designed one-piece water dis- 
tribution pan. From the pan water 
cascades down over the sides of 
the milk cans. 

The pan is designed for clean- 
ing without removal from the 
cooler. It is light in weight and 
slides out easily without removing 
any screws or bolts when the cooler 
needs a thorough cleaning. 

The can rack is made of light- 
weight tubular steel and lifts out 
of the cooler without removing any 
screws or bolts. 

A cooling plate forms. the 
smooth inside bottom of the cabi- 
net. During the cooling cycle, ice 
forms on the plate. When the ice 
is approximately 2 in. thick, it 


Stop service calls . . . keep out 
rust and sludge . . . open new 
doors to sales acceptance!—with 
coolers, ice-makers, sell ‘‘Taste- 
Master’’!—checks chlorine, traps 
sediment; promotes service-free 
satisfaction with all water pro- 
cessing appliances. Write— 


Filtrine sconvw ss ont 


In Front-Loading Cooler 


breaks free from the plate and 
floats on the water in the cooler. 
Thus, the company said, both ice 
and the cooling plate work to- 
gether to cool the water much 
faster than an ordinary cooler in 
which ice forms on the coils and 
stays there. 

Another feature of the Arctic 
Spray is a kick latch on the front 
of the cabinet so that the door can 
be opened with the foot. 

The coolers are available in 4, 
6, and 8 can capacities. Combina- 
tions can be made to much greater 
capacities. 


Paragon Timer Controls 
Window Units Up to 1 Hp. 


KEY NO. D-645—— 
TWO RIVERS, Wis.—Designed 
to provide automatic control for 
all makes of window air condition- 
ers up to 1 hp., a 3700 Series time 


switch has been introduced by the 


Paragon Electric Co. here. 
The seven-day dial allows for 


Metal to Fabric to Metal 
Duct Section Saves Time 


KEY NO. D-646——— 


NEW HYDE PARK, N. Y.—A 
one-piece, metal to fabric to metal 
duct section assembled and ready 
to use has been introduced by the 
Duro-Dyne Corp. here. 

Called ‘“Duro-Metal-Fab,” the 
device is said to simplify fabrica- 
tion of flexible duct connections 
and save up to 70% in shop time. 

It consists of a 3-in. strip of 
U.L. approved canvas, asbestos, or 
Neoprened Fiberglas double locked 
to 24-gauge galvanized metal 
edges. These edges are wider than 
normal—3 to 4 in.—permitting 
strong fast joints of all types: 
clinch-collar, round flange, flange, 
slip, crimp, bead, square to round, 
etc. The exclusive metal to fabric 
“Double-Loc” seam _ eliminates 
separation of fabric from metal, 
the company says. 

The product comes in 100 ft. 
coils in a dispenser carton which 
can be placed beside the work 
table. Duro-Metal-Fab is then 
pulled out flat, ready for measur- 
ing and cutting. Complete instruc- 
tions for use are contained in each 
carton. 


Ace Low-Temp Cabinet Has Condensation Control 


KEY NO. D-647. 


NEW YORK CITY—A_ com- 
pletely self-contained frozen food 
and ice cream display case featur- 
ing condensation control for doors 


two dividers, and a capacity of 590 
packages. 

LB-99 has three doors, four 
dividers, and a capacity of 780 
packages. Height and depth on 
both are 39% in. by 29%, in., with 
the former 75 in, long and the 
latter 99 in. 

The interior is illuminated by 
fluorescent lighting and has a full- 
length mirror on the back wall, 
for complete inside visibility. 

A high-polished aluminum trim 
adds to the over-all appearance of 
the cabinet. The outer shell is of 
all-welded, rust-proofed steel 
finished with a high gloss double 
baked enamel. 


and mirror has been put on the , és js 


market by Ace Cabinet Corp. 

Dubbed “Coun’r-Hi,” the unit is 
designed to double as a checkout 
counter so as to push last-moment 
“impulse” sales. 

The condensation controls con- 
sist of two low wattage heating ele- 
ments—one under the lower door 
track and one mounted behind the 
mirror—to keep both glass areas 
free from frost and condensation. 

The cabinet has a plastic top 18 
in. wide and is constructed so that 
the display is “seen by the con- 
sumer from a unique angle calcu- 
lated to have maximum appeal,” 
the company said. “The shopper 
is literally standing over the case, 
and gets a complete view of all the 
contents.” 

The unit comes in two models, 
LB-75 and LB-99. LB-75 is the 
smaller unit, having two doors, 


“Complete line, the perfect set-up for 
every need,” says Clyde L. Copp (lef?), 
Typhoon dealer in Tulsa, shown with 
one of his customers. 


TO GET ON tne most 
PROFITABLE FACTORY-DEALER TEAM 
IN THE BUSINESS, TIE UP WITH 


794 Union Street, 
Brooklyn 15, N.Y. 


TYPHOON 


AIR CONDITIONING 


* COMMERCIAL AIR CONDITIONERS, 2 TO 25 TONS 
RESIDENTIAL YE UNITS FOR GAS OR O11 
®ROOM AIR CONDITIONERS, Vo, Va, %4, 1 HP. 

* PACKAGED HEAT PUMPS, RESIDENTIAL & COMMERCIAL 


different settings for each day as | 


well as Sunday and holiday cut- 
out. The switch can also be manu- 
ally operated without disturbing 
the sequence of automatic opera- 
tion. The complete flexibility stops 
unnecessary air conditioning op- 
eration, the manufacturer says. 
Two dials, which can be read- 
justed at any time, control the on- 
off schedule. The “on” time is ad- 
justable on a 24-hour dial, within 


15-minute periods. The “off” time | 


is set on the seven-day dial and 
may be set to shut off the air con- 
ditioner at a different hour each 
day. 

The new 3700 Series is enclosed 
in a drawn steel case, finished 
in a neutral color. It is designed 
to use the existing cord set. Fur- 
nished 


standard with 1 hp. 


D.P.S.T. contacts to comply with | 


national and local codes, it mea- 
sures 714 in. by 434 in. by 3% in. 
Shipping weight is 3 lbs. 6 oz. each, 
packed four to a dealer carton. 


PUMP 
INCLUDED 
All sizes and models 
available for 
immediate delivery. 
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Amevieas most outstanding 


cooling towth 


e 3 TONS THROUGH 30 

e LONGER LIFE 

e LOW INSTALLATION COSTS 
e HIGH EFFICIENCY 

e RECOGNIZED QUALITY 


PEERLESS 
: Sales 
COMPANY 
LITTLE ROCK, ARKANSAS 
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| 
| 
| 
| 
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Mid-Season 
Report 


}“Open Door 
Policy” 


4 
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on our 


From the engineers board: 
Extensive B pew yon facilities were added and many operations have been 


And a word 


Export Dept. 
13 E. 40th St. 
New York 16, N. Y. 


AY 
ot 
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B 


streamli 


mechanized to increase volume. Topping 54 developments 


are Lehigh’s new PACKAGED Systems for truck refrigeration. Installation 
has been cut virtually from long costly hours to “minutes”. The idea is 
revolutionary and reception has been excellent from the refrigerated trucking 
industry. * A very fine line of HERMETIC CONDENSING UNITS was 
introduced, design improvements were made in the heavy duty pumps of 


the open line and automatic defrost systems were brou 


t to a further refine- 


ment. The complete line continues to stand as a quality leader notable for 
its reliability and economy of operation. 


From the sales department: 


Sales in all categories are well ahead of last year. Many new accounts have 
been opened. New catalogs are available on both HERMETIC UNITS and 
PACKAGED TRUCK SYSTEMS. This is the time of the year when your 
files should be complete. Ask for what you want! 


from management: 


Lehigh’s “Open Door Policy” means what it implies. Full and friendly 
cooperation on any refrigeration problem — design, engineering or sales. 


Your inquiry is invited 


BLU-COLD 


CONDENSING UNITS AND SYSTEMS 


* 


Lehigh Manufacturing Co. tancaster, Pa. 


DIVISION OF LEHIGH FOUNDRIES, INC. 
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Pictures from the Retail Grocers Association Convention 


-] 


Vik j sa aie beeen Su A f ort ~*~ 


SPECIAL ROLL-BACK NIGHT COVER which helps to guarantee 
well-below zero temperatures in the Weber Showcase & Fixture 


Co. new “Blizzard 161" 


display case for frozen food and ice 


cream, is demonstrated by Polly Brobst, Patricia Stevens model. 
Automatic defrost is another feature of this new case. 


A Great New T= of 


Double-Du 


FROZEN FOOD 


pan =| 


DISTRIBUTORS — 
REPRESENTATIVES 


@ Our new policy of form- 
ing the Frozen Food Cabi- 
net Division of Schaefer, 
Inc. enables us to expand 
our distributor and repre- 
sentative organization. If 
you are interested in a 
Schaefer Frozen Food Cab- 
inet franchise, send the 
coupon or write today. 


¥ > Fe i al 
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Frozen Food Cabinet Division 
SCHAEFER, INC. 
802 Washington Ave. No., Minneapolis 1, Minn. 


Send details on the Asa Asa 
Schaefer Frozen Food DISTRIB- [] REPRESENT- [| 
Cabinet Line. UTOR ATIVE 

NAME. 

FIRM. 

ADORESS. 

cITY ZONE___STATE__ 


ry 


MERCHANDISING CABINETS 


oem amesemanenenanas 


- 


WIDE, FULL-VISION DOORS FINISHED in stainless steel, mark 
this Pinnacle Equipment Corp. wall-type reach-in refrigerator, 
model WB-52. Using a forced-convection cooling system, model 
WB-52 is 6 ft. wide. John L. Achey, official of the company, 
demonstrates easy action of the sliding doors. 


THE “SUPERETTE" DISPLAY CASE, a ‘“‘self-contained'’ miniature 
supermarket, made by Brewer-Titchener Corp., puts a wide variety 
of perishables within handy reach of 5-ft. 2-in. Irene Yamoto, 
the “Hawaiian Orchid" girl at the NARGUS convention. There 
are three levels of display in the case, and a superstructure shelf. 


City Carbonic Distributes 


Fischman Line In S. Texas 


REACH-IN REFRIGERATOR WITH BOTTOM refrigerated storage 
compartment, and full-length sliding doors, is shown to Margaret 
Livingston by Joseph Eventoff of Evans Mfg. Corp. 


; oe COMPANY 
PRIGERAIOR . 
a oa (7 37, PENNA. 


, ee oEEZER OR COMBINATION 

_ WALK-IN COOLER OR FREEZER OR COMBIN 

HPNBHEE SECTIONAL AS "YOUR BUSINESS GROWS 
» ais s f 


PLUG-IN COOLING PANEL, with condensing unit on the outside 
and blower-type evaporator on the inside, is demonstrated by 
lee Curtis of Fogel Refrigerator Co. Application here is on an 
expandable, sectional walk-in cooler for either normal or low 
temperature applications, or a combination of both. 


PHILADELPHIA—Appointment *, 
of the City Carbonic Co., San 
Antonio, Texas, as exclusive fran- 
chise distributor for Fischman 
soda fountains and luncheonette 
equipment in the south Texas area 
was announced recently by the 
Fischman Co. here. 

The firm was founded in 1932 
and is owned and operated by 
Floyed Burr, Holden Piehl, and 
Keith Gerstner; the former two 
being the founders of the business. 

The City Carbonic organization 
operates a fleet of 11 trucks in 
the Rio Grande Valley area in- 
cluding the ‘“Shop-on-wheels” type 
of trucks for parts, service, and | 
maintenance work. 


Poultry Bar Puts Display | 
Case In Front Window | 


UTICA, N. Y.—Featuring a re- 
frigerated display case right in the 
store window, the Poultry Bar at 
228 Columbia St. has been re- 
opened following a remodeling pro- 
gram. New refrigeration, lights, 
and fixtures are included in the 
modernization program. 


Instruments 


ATTENTION DEALERS 


DIST 


CHECK THESE FEATURES... 


© ALL ALUMINUM INTERIORS 


Now you can buy & 
America’s finest 18 cu. ft. freezer 
direct from the manufacturer at 


IBUTOR PRICES 


d 

MARSH INSTRUMENT COMPANY 

Sales Attiliate of Jas. P. Marsh Corporation 
Dept. D., Skokie, ill 


Coils braised to top, bottom and shelves 
© ALL STEEL CONSTRUCTION 
Absolutely no wood used 
© HEAVY PROTECTIVE INSULATION 
4” heavy density fibreglass 
®@ DOUBLE DOOR SEAL 
Sealed-in hot line prevents sweating 
© ATTRACTIVE HARDWARE 
Built-in door lock included 


© ADJUSTABLE LEGS 
® WARNING INDICATOR 
© TILT-OUT STORAGE BIN 
© WHITE DULUX BAKED 
ENAMEL FINISH 
© % H.P. TECUMSEH 
F22 COMPRESSOR 


oy = ee 
ee cm < | 5 e : 
. i (v3 a a & ‘ “ii ; ae at ; 4 1 
ed . me. Pg "i ‘ ae ‘ $ ‘* : 
ge oe Pte ee F BH) : ee thd 
: Pay i baw «| laa _ Fs : } 7 4 . J is ' LS i 4 at . - i 7 sé ’ € dn 
Ciel ' 5 yo . er - , i Le ee 5 ) oa Pp 
> | x Set oe . wpe FF —. * i * ' ' wy > 2a oe - 
eae } . woes ce SE ee ee ’ . a = I bee Se q ._ aoe ¢ om ie 
ee =f | ae > ese . id ‘ . a | ey ~| +. yi ‘al P Say a : a ; ae iS Gi j 
. = Fi ee: rs ‘ ; my te _ 2 eee eS | a? | ao 
soe | Bee ‘a i : | | ee. vere 5 Au a) 
ig a ide ees a a a : na, ih 
oo = a a Fr ia mam } 1] Reus py oe as = , $i = of ae be 4 0 
a a, _ i. “ . SS f . 
oe pas ee py | Soyeeaand) FAP et, aa ol 
ant : a —- a Pe - 1: & oe ee ; i Ri 
ed - a ie * 
ee... ; %} Dy Poi 1 es ears j ‘ : wa Wegen ete 3 »& a q ‘ 
rene bins= ve eA ae. + ae ay” ey" ae sl tinceeat a oka az 
Joa Sand 3 as - 3 : , 4 pn Z cain ° 3 bah } : ia lee ‘ i : 
re ; A ay j es 38 st ) ae oy oo “a Big tis 7 ee 4 Di. ’ : | 
: et ee Ce mi P pe” | a fers Cea: ae a ‘ 
* = ee Le ee Be oe se lg as ge 
eal: is ge. =.=. ’ ai i. Goa - ie . 
ies if p= 3 |. eo ce (ee ae eee 
nn ke ie : a a . epee + 
Nay saat 4 ot ee > ee lations 
a Tea pc act ; 6s EE ae 
se ee Pte oe a 
ee eT... — - - 
: ree iene ae vA ° - 
) | | oa a 
= ee i - ) a | 
— Pe | FAC j - = 
oe ‘ i } if 5 Y Sewice —s * , = - a ls é Rc ; | 
ae poORCHIDS m4 . ee a Sena = oo —_ oad 
m i “7 25 oa ' Ht. ; - —_— 2 : i a . aa | 
: | a . ’ = ee jc a J | 
| | Ph. a. ‘| ae | 
| A t F Te ie ae oo 2 = ‘i eas Bee é 
| rf Peed @) eye ;: - —S_ as 4 4 e aks ye ; ” fr , 3 | 
| ti 5 roo; oes - Tee — Pes te eat) an ry 4 » rate 
) ect ie > —— Se a : oS: pela . oe oo : ~_— i. 
| 4 i philibe — a cE Ee i =’ ey me | nn 
a as wis “PE ES 4 ; x . — = a wae 2 ib ¥ eee ; r ty i } 
eo / oak i: F re gilt oe Sal’ sae — : fa —— ¢ i , 
Sekai ” a5 ry oy = : so: yc i + i ied — b ae i ree i ie : a: on | 
Ss tf 4, / : > , >? . : q My \ sats ie a et — i ii . eS a: . i 
, : ScHaceer Mn . i a h6Cl(i(iS 
( v A ae eo “ind nes 2 i oe 
{ ai ri ai seer A Fo 
‘a gree eee “h Frown Foods — fain Petia. 8 aka so acadla ee 
S | ; Ser ee ae) ace pare A fe 
ie la “Fresh Frozen FO ——~_ eee i ere 
|| ns —— Pe a EEIEEEEEInI ER UnRIE ARNE SnEIP NEI cEnRaIREnReRicnoareeneccecaaeaaenacmamete . a 
— SS ———— | 
vi 2. eS ea ste go? FY 
i 7 Shy —s et S. ae *i s : 
= ae 1 es | 
ee: ta eid ik 
=e a r? Ltt 5 Sk ee 
he: fe ye p77] ile a 
cds Neagle aca ; j 
os. i ; sane , ‘ nas = = a Saad oe | | 
oe to 
ees : MODEL FGF-224D | 
: on With low type superstructure. 22 cubic | | 
A feet capacity. Displays 660 standard fro- 
zen food packages. Holds 10 cases in | 
= i. ; , Storage compartment. Also available with 
= one 4 i ture. ; 
. ee PR es | 
per ee ee a 
ie Double uty oe ee) ee er Piracy . 16 Cu. Ft. 
cane ’ peo i a a Pree onc : notes 460 pei ab gt | : . ; . | 
aed ees ‘ _ food packages. Storage compartmen . 
Ree i, see a ee ee low type superstructure. e igen 2 : : | | 
ane _ Fashioned Exclusively for ee This —— ~~ |. 
“ xh mi : ot 
Frozen Food Merchandising — SS, 8 =f ny pope os \ : it | | 
4 “> business. | ' :; : 
Portable—Self Contained — —o Compare this |” q ; ea 
ve Low Original Cost ee a, = ! 
— bs - es isd FS low price with P ra : i ' ' i" - e 
; 7 N pi r i C st ee "3 5 any freezer ee? F N i) ‘i % 
om ae | i. 4 | 
rie . ov ‘ - | 
ok Y | 1 1 | | 
ee 1 \ | $ ee | 
mm ie a i | 
ee _ ral —— ‘ | 
ne | | Fd cRATED roe j 
- ay : 1 ] B. Fact ‘ | 
Tas | | F.0- . a i 
; : x 
pay, l | a) 7 A j 
iP | me a | 
wi 1 | ” . i _\ oppkk vine 
iat a es es. FROM ve 
Cc Testing Thermometers Sf ee 
| ~— peal FACIORY ‘pull 
1 mometers for all services. \WFORMA 
ing _ MARSH-ELECTRIMATIC, Water Regu: gr sn 
a | ne ] EVERFRO*. Brood OY 
é 14815 > “californi? 
| ee Garden? 
; * o aes ss a ‘ 5 - ; ‘. e . 4 a i" z e ‘ 7 & me ud ¢ es Wipe, Byatt ¥ a elt. - a “ es af 3 : ie ae ae a ati Ee eter . ee 2 a 4 , 
j tg = f : y Lis). Waa “ey 2 ay Me, = et) ie Pg = Le ae : 4 Sens - ag ee a8 
~ 5 Te a a, ee ~ ry “ w sa 4 *. ok : * “aes a” ae x 4 ; .: ~ 


AIR CONDITIONING & REFRIGERATICN NEWS, JUNE 28, 1954 15 


BRAND NEW IS THIS TWO-LEVEL DAIRY PRODUCTS display case, 

introduced by Warren Refrigerators, and shown to good advan- 

tage here by Nadeen Day, the ‘“Dulany Eskimo" girl. This model 

CDD 6-ft. long case also has a third level for “dry (non- 

refrigerated) storage. Behind Miss Day is a frozen food display 
case, also exhibited by Warren. 


LARGE ENOUGH TO WALK RIGHT IN and out of, as Jeanne 


FULL VIEW MERCHAN- 
DISER FRONT AND “no 
cold"’ front rail are among 
prime features of McCray 
Refrigerator Co.'s new ice 
cream and frozen food 
merchandiser, being dem- 
onstrated by O. N. 
Epstein (left) to a grocer 
attending the NARGUS 
convention. Among other 
features are automatic 
self-defrosting, easy tem- 
perature control, and 
choice of three different 
superstructures. It is avail- 
able in 6-ff. and 9-ft. 
lengths. 


Greeves, a Patricia Stevens model, demonstrates for the satisfac- 
tion of N. Erik Almen, is the dual-temperature, sectional 
construction walk-in refrigerator made by the Freezer Box Div. 
of Annapolis Yacht Yard, Inc. Door through which Jeanne 
emerges here is for normal refrigerated storage temperatures; a 
similar door to the left leads to a frozen storage section. 


ISLAND MERCHANDISER FOR frozen food and ice cream, made 

by Penguin Sales, features two service openings, price panels in 

the fluorescent light housing, and “snap-on" defrosters. Here 

Cy Young of Penguin d trates how customers can serve 
themselves from any angle. 


Bateman Represents G-E 
Commercial Products 


BLOOMFIELD, N. J.—K. G. 
Bateman has been appointed field 
sales representative for the Gen- 
eral Electric Co.’s commercial 
products department according to 
| Jack S. Beldon, marketing man- 
ager of the G-E Air Conditioning 
Div. 

Bateman’s territory includes 
metropolitan New York and north- 
ern New Jersey. He succeeds Bert 
Natkin who was recently named 
manager of the newly-established 
national accounts sales unit of the 
commercial product department. 
The department manufactures 
packaged air conditioners and 
water coolers for commerce and 
industry. 

Bateman, a native of Claremont, 
N. H., joined General Electric fol- 
lowing graduation as a mechanical 
engineer from Rensselaer Poly- 
technic Institute in 1934. 

Prior to his present appoint- 
ment, he was the G-E Div.’s field 
engineer in the New York metro- 
politan area. He is a member of 
the American Society of Refrig- 
eration Engineers. 


FROM EITHER SIDE OR EITHER END the food store customer can 
select meats from Tyler Refrigeration Corp.'s center-island self- 
service refrigerated meat display case. Finished alike on all 
outside surfaces, the case comes in 8-ft. and 12-ft. lengths. 


complete range of fountain 

and drink dispensing 
- equipment with ALL the 

features that put the extra : 
“punch in your sales story: 


MERIAM 
FILTER 
PRESSURE. 


Creamer Unit 


We'd like to tell you how Everfrost equipment, 
backed up by aggressive national advertising and 
sales promotion, can bring more sales . . . more 
profit to your business. Investigate the Everfrost 
program right now .. . drop us a line and we will 
send you complete information on the world’s most 
outstanding fountain and drink dispensing 
equipment . . . Everfrost. 


- EB31 |6=—lh ee accurate, non- 
Bobette Soda iy role spilling for indi- 
Fountain eee cating low air 
a «pressures. De- 


EVERFROST SALES, INC. 


ee «, 


10994 Madison Avenue * Cleveland 2, Ohic 


Motor Repairman 
Guards Against Burnouts 


with KLIXON Protectors 


CHATTANOOGA, TENN.: Mr. Vernon McAllister, 
owner of the Chattanooga Armature Works, oldest motor 
repair shop in the South, always uses Klixon Protectors on 
the motors they rewind. 


“We like the added insurance that Klixon Inherent 
Overheat Protectors give our rewound motors. We feel 
that Klixon Protectors give the best protection against 


motor burnouts. 


Klixon Protectors Reduce 
Service Calls and Repairs by 
Preventing Motor Burnouts 


The KLIXON Protector, illustrated, is 
built into the motor by the motor manufac- 
turer. In such equipment as refrigerators, 
oil burners, washing machines, etc., they 
keep motors working by preventing burn- 
outs. If you would like increased customer- 
preference, reduced service calls and mini- 
mized repairs and replacements, it will 
pay you well to ask for equipment with 
KLIXON Protectors. 


METALS & CONTROLS CORPORATION 
SPENCER THERMOSTAT DIVISION 
2406 FOREST STREET, ATTLEBORO, MASS. 


¥ 
é 
Ch} 
3 
4 


; ‘ ¥ 4 5 ; ; % aes : ee 
iatataaie ay | 
| DS hp ae r = If 2. Gale , \ ‘ 
i i pa was igs ; ee ; “Ss 1 | y ee, _ ail oo hee. a Fee Wat a M F > é f ; ere “A Lm “ c 
| a> aa ES fe ih — 3 LAT IWR) UR ARAL) RNC A RAY AAPG . 
Py. = is. H+ }5 #8 os ee - 
pe’) > . = feds That Hise yl s ed 3 2 
{ ’ ‘ \ * ‘ ‘ oe Sa - erie. LIILAS & ize e : a . = 
oe ‘ \ e. e ar “a ee f.. 7. ‘ties mf : 
ee Sa —. rs ue: aoe 7 oe 
} — ~ . 4 Beles ieee ‘ — Ca a ia hp ei he See ea Co apie ; >. eo Ge 
: —— ids saree @ je dada ate 2 eens a “a : 
: ee “ , * : eects ; Raa — fo t a fie z - P a4 ba 
ae “idle sail : i ROR eS — 1S 4 2 yous moe 
—— ees A vt : F Bsa ~~ : 
es hy ‘ ve J | ee : <a thd j . ; tad 2 . * a * . 
7 e ae i j ; i. Se ora eo: ae y 
iss ki : a 4 é Fe * a a ‘ : ae Y _ 
4 es 9» 5 > ia : is ‘ : a 
% ¥ ff = ‘ wee : « af sega}: i 
3 ae oS cies a : i es via ess - P 
ge ee ES = - GZ 3 ‘ia 
Ze pegs a * 
ol Aja e® ae 0 ida ae a ae oo 
ge q t i a Pee Pe it 
ret a ent ia! oe Tae pi 
hr hie gi 1 T Deu stah : ee PER, APPL peeing et }. " 
‘ok oe f ae - , — eo? A eee 
a é gan + gibi ae : =a ¢ 3 ws - Fis ; 
= ak ae 3 i Poe + ai 
| ; ee. ae senna oe one - ae — Fy iil 
j 7 . ‘ pee x Sy esa fig Soe — * ra ee y +a —_ et —_ 
i Be a ea. rae eee Los 1 > ISS ai ered t oe: * ee ee cs * one 
| Rede id Pe eae ene NESS gine oe eae ‘ ae bi ee jes fi 2 gg pls ae ee rr ua 3 : ae R = 
oe Nae nt vee : £ Pes 3 ee tom 
| eee ee a ere ! z .. a = ue eee 
| po ool i a ae -,; ee ae Ss OLY ee ao 
. , ‘ att : ae i fa aa ? fee i Be . ih : k :: ‘-e a: oS i A we sell » 3 Po - ‘i Bs a ey 
| one ae TF = @ ys = | —  ? $=: ¥ | 
! ieee Cec “ lose ; 4 ae oes Lest wT : me > iS . etaueae es 
j ane es oe se . A . . Pe ee a. sd > : iF ee : : 
. “a 7] i ; a one : \ : eal iad, : > ; -— x 
cm e 2. ss : % - . NN % Of eee a ‘ a eee) ne J p , 
‘ , ro . Sie, eats . is ete - , = 6 ps = 
| ’ epee oie”. Wai eager — 
: : wo aie Se eam SI et, i 
’ , j oo << oe er a ae ad pie: Ca ee % PY ia 
. oe ae a ve : Pe ne Pere oo Cnr, — Phe. ata ore 
| aS ee et i tees, aa ie ‘a nn: eeRey 2. eee 
os : . CSN ROO Nae ae sn = Tam gee ae Oe ee aS 
Me Pgh 3° Sa eS oa) See ee Noe ae eg 
ce mea a. bi OM sale SU i Oca sb sl serie 
a> 5 ee eS Sr se es BR Sig . 
- ‘oer a all a eee a ee ae . 
| =e 7. or ae ae es oe Vere be” ahr t= 4 b ie 24 _ 
Boe as ee ea a ree a : f ie ite a. j 
ee ee es Le a See en emer get os eS Seas ieee Ae AR: i cea ’ (i ea “2 Nes — : 
: PM lS Sa e 3 Sg NE ree ee re e. ye 
| ce : Ss Se ee : bk eae a oe ee 
fe a a Y THE F ’ ; : os, ae ny & a ie: S ie i : “ a. , ae 
; ie THAT $ E Pee . ae mn eee a Ls . = s ae 
j gal ak at ae ee or . : a rie Bee ner ae ae : Spats 
we Ss ik at aa . LLS : samen a aor ee a ee ec 
BR lag 8 ete OS, ali = ae Ss a ee - 
— aap ca A re 3 9 A, tc we 4 - “i i i) a cals i on i or - : . , it. 4 : : ; ; bee Seas rhs ip ™ x ag 
= Sten Ngee Seema ced = : j ¥ , eee 
| te, ts ¥ pra is = ee cea v; PRI ys -. j i oa 
Eiphes iia ears ee bods oe ag it pate 
make those all important = ~ aos 
extra sales... the Everfrost agg 4°" la per . ro | 
‘fountain line offers youa a eT sy 
Be t,o ‘>I 
«ia , = , j | 
: - : . é ’ ; ; x ‘ ; . 1 / Po 
| : 4 { q rid: ae 
2 a — ee : ’ ae Pe baad deg : 
be — = % ™ ae ag | 
Yee ss — : reheat al a a ; 
| gee 7S —" Model = : . 
| ‘ £B-510 | | | | 
AY Three Sink . 
Bobtail | 
j eh’ c Z —— : 
”. ck A Ryah | 
a - aay “aatheng 4 | 
f:z > ASS | 
4 a — ) 5 * q 
# Stee up —— ai / avy Pe, 
. = ae ® / be : pe —- a 
E 3 mess , i ae, a 
] Re ate oe ee) J . 
a sf eS ) PE ‘ai 
Model os : 2 si Ee a 
ED-40 a —_ ; ‘ ‘dg 
| 40 gallon ee : em ee ere * bee 
| ee GAUGES | ~\ a 
Ke ES Biss aes ' a a ¢ A ae 
3gsrsesecssscs ae * ee > cae 
' " EBS 223 SSS ‘ a ‘ s Bee os oN sie be a «. E 
| | 4 - 
| 7 * 
| -_ a 
ce sail | ese etna Be ses 
tae unit, or perme a | 
” eam —— —" 4 F 4 . bi Te _ " 
- <a il ———Tr . nent installation. eS “ 
er eS  g - Model C-4128 Automatic WB ; 
3 a —_ - Cs a - } a ov = 3° t Reset 
2 — <n 7 : ie | ; “as water ~ 
ges | fe é dite Ce a pressure. Model ae 
-; is =o-sete O-08" i 
ws “Ye; ss water pressure. > ag 
eae ree a ‘ ? aes enor aa ware on ‘ 
\ : 
= ta. ra ea i nv ai en a id 7 : 


it ig 


16 


AIR CONDITIONING & REFRIGERATION NEWS, JUNE 28, 1954 


by Paul Reed 


Refrigeration Problems 


and their solution 


For Service and Installation Engineers 


Paul Reed 


Water Control Valves 
With Cooling Tower? 


Question: I have a problem on 
which I would like to have infor- 
mation. In explanation, I should 
say that I am foreman of the air 
conditioning and _ refrigeration 
shop of this large air base. Our 
shop is responsible for the main- 
tenance and operation of almost 
300 units. 

We have air conditioners on 
both natural and forced draft cool- 
ing towers. In summer, when all 
of the conditioners are on and the 
load is heavy, the units operate 
O.K., but in the spring, when the 
heat load is light and the water 
from the towers is cool, the head 
pressure is very low. Thus, the 
pressure differential across the ex- 
pansion valve becomes so small, 
and the suction pressure becomes 
so low, that the evaporators ice 
up in a short time. 

Our pumps are all the cen- 
trifugal, low pressure type and no 


water control valves are used to 
maintain constant head pressure. 
On one building, we have a 20, 5, 
and 3-ton unit all on one 30-ton 
forced draft tower, with an indi- 
vidual pump sized for each unit, 
and as above stated, no water con- 
trol valves. 

In this particular instance, 
should the 3 or 5-ton unit be on 
alone during cool weather, the 30- 
ton tower operates with full air 
draft and with the small unit get- 
ting all of the water from the 
tower. As a result, the head pres- 
sure is very low, and the evapora- 
tor on the unit ices up quickly. 

A contract has been let to re- 
locate five 5-ton units, all of which 
are to be connected to one new 
25-ton forced air cooling tower. 
Again, when only one or two of the 
5-ton units are on, the water from 
the tower is too cool and the head 
pressure is way down. My recom- 
mendation would be to install a 
water control valve on each of the 
5-ton units so as to maintain con- 
stant head pressure. . 

This tower will be equipped 
with a low pressure centrifugal 


An “Upright” 


Air Conditioner! 


Governair 
Type SC 
Conditioner 


Yes, this is an upright Governair self-contained conditioner 
—but that’s not the reason for the halo. 

The halo is there because this air conditioner behaves 
itself! Built to perform true air conditioning quietly and 


efficiently ... 


it does just that! Flexibility, compact 


design, easy installation, dependability and economy are 


among its many virtues. 


Available in capacities from 3 to 15 tons, the Governair 
Type SC Conditioner is the answer to your air condition- 
ing needs in commerce, institutions, factories and homes. 


Choose Governair... 
air conditioners! 


a 


AIR CONDITIONERS 


AIR CONDITIONERS 


COMPLETELY PACKAGED 


originators* of completely packaged 


BLAST COILS FOR 
HEATING & COOLING 


EVAPORATIVE 
CONDENSERS 


*Type SCU Conditioners Patent No. 2,297,928 
GOVERNAIR CORPORATION ° 513 N. Blackwelder * Oklahoma City, Okla. 


pump. If water control valves were 
used, thus checking and retarding 
the water flow, a by-pass with 
valve controlled by head pressure 
could be installed to circulate part 
of the water flow to the tower until 
all of the units are on. 

One person has said that if 
water control valves are used on 
a cooling tower, the valves and 
condensers will be damaged. He 
recommended an aquastat to cut 
the fan off when the water gets 
cold. But even with that arrange- 
ment, I do not believe that the 
water would not be warmed up 
enough with only one unit on to 
prevent the coil from icing up. 

We have a new 10-ton condi- 
tioner (not yet formally turned 
over to us by the installation con- 
tractor) that uses a forced draft 
cooling tower, but no water con- 
trol valves. In the last few days 
on test, but when the load is light, 
and the water from the tower is 
cold, the evaporator coil completely 
ices up. 

In your opinion, should water 
control valves be used on cooling 
towers to maintain constant head 
pressure high enough to assure 
proper feeding of the expansion 
valve and prevent icing up of the 


_ evaporator coils under light load 


conditions such as in the spring? 
If your answer is “No,” what do 
you recommend to correct the con- 
dition mentioned? 

Answer: From your letter, it 
appears that you have two prob- 
lems; or more accurately, there 
are two causes of your evaporators 
icing up. One is the reduction in 
load due to cool spring and fall 
weather, and the other is the in- 
crease in capacity due also to the 
lower temperature in the spring 
and fall—especially the wet-bulb 
temperature. 


LOAD IS LOW; 
CAPACITY IS UP 


The former, that is, the reduc- 
tion in load, is your main problem, 
but it is undoubtedly aggravated 
by the second. At the same time— 
spring and fall—that the load is 
down, the capacity of the tower 
and the condensing units, due to 
the low head pressure, is up. 
Under such conditions, the tem- 
perature rise of the water through 
the condenser may be only a 
degree or two. 

Even if all of the conditioners 


connected to a single tower were 
on during cool spring and fall days, 
it is very doubtful if the load 
would be heavy enough to warm 
the water sufficiently to maintain 
normal héad pressures. Moreover, 
with this light load, the suction 
pressure would be abnormally low; 
possibly low enough to cause the 
evaporator coil to ice up. This ap- 
pears to be the case with the new 
10-ton conditioner spoken of in 
your letter. 

With only one or two condition- 
ers in operation on a tower whose 
capacity is several times that of 
any one of the conditioners in use, 
the problem becomes just that 
much worse; to the point, in fact, 
where the matter gets pretty badly 
out of control. 

Therefore you must in some 
manner keep the condensing tem- 
perature and head pressure up 
high enough that the unit’s ca- 
pacity has a chance to balance 
with the load. With a condensing 
temperature down around 45° or 
50° and a head pressure of about 
40 to 47 p.s.i.g., which you could 
easily have under these conditions, 
the possibility of achieving a bal- 
ance is exceedingly remote. 


USE OF WATER CONTROL 
VALVES SOUNDS LOGICAL 


On first thought, putting a water 
control valve on each condenser 
would seem to be a logical solution. 
The water valve could be set to 
maintain a head pressure of say 
125 p.s.i.g., which corresponds to 
a condensing temperature of about 
105°, which would reduce the ca- 
pacity of the unit down to more 
nearly that of the evaporator. The 
water valve would do this, of 
course, by restricting the water 
flow through the condenser to 
which it was applied. 

This 
water-cooled units supplied from 
water mains. In that case, how- 
ever, the principal reasons for 
using a water valve is to save 
water and reduce its cost. 

This same reason does not ap- 
ply to a cooling tower, where the 
water is cooled and recirculated, 
and the only water used is by eva- 
poration and windage. Aside from 
maintenance and interest on in- 
vestment, the operating cost of a 
cooling tower is for the electric 
current to run the circulating 
pumps and the fan if the cooling 
tower is the forced draft type. 
For these reasons, water controls 
valves are not often used on cool- 
ing tower jobs. 

If the water-cooled condenser 
is on about the same level as the 
water pump and tower, all the 
pump has to do is to circulate the 
water against the friction in the 
water lines, condensers, and spray 
nozzles in the tower. 

The cooling tower is usually at 


a higher level than the condensers 
but the static head (the weight of 
the water to be lifted by the 
pump) can be ignored because the 
weight of the downward column of 
water from the tower about bal- 
ances the upward column to the 
tower. 

The difference in water pressure 
between the intake and discharge 
connections on the pump repre- 
sents the pressure drop in the 
water system against which the 
pump must operate. If the con- 
denser tubes, water lines, and 
nozzles are reasonably clean, the 
pressure against which the pump 
must operate is usually low—often 
less than 5 p.s.i.g., and unless the 
water system is fouled, should 
rarely be over 10 or 15 p.s.i.g. 


CENTRIFUGAL PUMP HAS 
HIGH VOLUME BUT 
LOW HEAD 


Since the pump does not have 
to operate against much discharge 
head, a centrifugal pump is usually 
used, for this type pump can cir- 
culate a great deal of water for 
the power used, but it cannot de- 
velop much discharge head, the 
maximum usually being in the 
neighborhood of 50 ft. of water, 
or roughly 22 p.s.i.g. 

On installations on which, for 
some special conditions, the pump 
must discharge against a high 
pressure, “high head” pumps, such 
as the piston or turbine types, are 
used. These pumps will operate on 
pressure differences across the 
pump of 150 to 200 p.s.ig., al- 
though, of course, to pump the 
same amount of water against 
these high heads, much larger 
motors must be used, for which 
the power consumption is greater. 


is the method used on | 


(Continued on next page) 
ALL TYPES 


AN WATER 


COOLING EQUIPMENT 


QUICKLY ... EASILY 
- «+ SAFELY ... with 


the 
COMPLETE 


TREATMENT 


for all water from coast to 
coast. Successfully used by 
leading contractors in all areas. 


NEW, PROFITABLE, 
GUARANTEED 


ASK FOR IT AT YOUR 
WHOLESALER’S OR WRITE 
DIRECT . . . TODAY! 


GARMAN CO., INC. 


1253 GROVER 


ST. LOUIS 23, MISSOURI 


ALLE: 


TROUBLE FREE AUTOMATIC STARTERS 
Only ONE Moving Part—No Contact Maintenance 


Only ONE Moving Part . 


. . that is the secret of the trouble 


free, dependable service of these Allen-Bradley solenoid 
starters. No pivots, no pins, no bearings, no hinges to corrode 
and stick. No jumpers to break. No contact maintenance, 
because the double break, silver alloy contacts need no 
cleaning, filing, or dressing. You just install A-B solenoid 


starters ... 


and forget them. For full information about rat- 


ings, enclosures, etc., send for Bulletin 709. 
Allen-Bradley Co., 1313 S. First St., Milwaukee 4, Wisconsin. 


ALLEN -BRADLEY MOTOR Sees ter Air Conditioning and Refrigeration ¢ Manual and 


aN 


automatic across-the-line 
ond + 


itches and tral 


1 a 


type velvet smooth starters © 
ve Relays and contactors from 1 to 12 poles 


Push buttons and selector switches. 


N-BRAJDLEY 
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Water Control Valves? - - 


(Concluded from preceding page) 

According to your letter, your 
pumps are the centrifugal type. In 
order to determine just how much 
head they will operate against, 
you should consult the curves that 
the manufacturers of the pumps 
can supply. These show the pump 
capacities in gallons per minute 
(g.p.m.) at various pressure dif- 
ferences between pump inlet and 
discharge. 

The manufacturers can also sup- 
ply curves showing the power re- 
quired for the pumps under the 
various conditions. From this data 
you can determine how much 
water head is available for a water 
valve. This available water head 
is the difference between the maxi- 
mum that can be obtained from 
the pump with its motor, and the 
present pressure drop through the 
condenser, lines, and spray nozzles. 

For example, if the manufactur- 
er’s data showed that you could 
get the water flow you needed and 
maintain a 50-ft. water head (or 
22 p.s.i.g.), and the present differ- 
ence in pressure across the pump 
is 5 p.s.i.g., the difference of 17 
p.s.i.g. would be available for the 
water valve to work on. 


COMPARISON OF RATES OF 
WATER FLOW 


With an evaporator temperature 
of 40° and a condensing tempera- 
ture of 105°, the water will have 
to remove about 340 B.t.u. per 
minute per ton from the condenser. 
If, in the spring or fall, the wet- 
bulb temperature is 40°, and the 
cooling tower is lightly loaded, the 
water off the tower might easily 
be as low as 45°. With a condens- 
ing temperature of 105°, this 
would mean a temperature rise 
through the condenser of 60°. So, 
240 + 60 = 4 Ibs. or about % 
g.p.m. would be all the water that 
would have to pass through the 
condenser per ton. For a 5-ton unit 
under these conditions, only about 
2% g.p.m. would be required. 

In the summertime, with a wet- 
bulb temperature of 75°, and with 
the cooling tower well loaded, the 
water coming off the tower might 
well be as high as 85°, so that only 
a 20° rise through the condenser 
could be permitted. Under these 
conditions, 240 = 20 = 12 lbs., or 
about 14% g.p.m. per ton would 
have to pass through the con- 
denser. For a 5-ton unit the rate of 
water flow would be about 7% 
g.p.m. 

(To Be Continued) 


eliminate pump-to- 


NEW high-pressure Condensate 
DISPOSAL UNIT (monet ccc) 


° Ys H.P. MOTOR — pumps 
against 100 Ibs. pressure 


© AUTOMATIC OPERATION 
mercury float switch 


© HOT-DIPPED GALVANIZED 
TANK 


No need to run separate disposal 
line. Water is pumped directly into 
the condenser water line, through 
check valve furnished. 


$7450 { to contractors — 
or order through 
(F.0.8. Dallas) { your jobber 


for full information — write or call 


SHCRAFT CO. 


MECHANICAL EQUIPMENT 
5643 Dyer Street ¢ Dallas, Texes 


Correction 
Frigidaire, Victor List 
Changes In Freezer Specs 


In the specifications of Frigid- 
aire home freezers printed in 
the May 31 issue of the NEws, 
the Frigidaire model VFT-125 
was listed as having 8.3 sq. ft. 
of refrigerated surface exposed 
to the food compartment. 
Frigidaire officials have _ in- 
formed the News that this 
figure should have read 22 sq. 
ft. 

Victor Products Corp. officials 
have also informed the NEws 
that total capacity of the Victor 
model VUQ-150 was incorrectly 
given as 11.2 cu. ft. when it 
should have been 15 cu. ft. and 
the model VUQ-190 was given 
as 13.8 cu. ft. when it should 
have been 19 cu. ft. 


N. Y. BBB Rules-- 


(Concluded from Page 1, Col. 4) 
functions of an air conditioner 
should be described for what they 
are and should not be described as 
air conditioners. 

“3. CAPACITY AND PRICE: 
Whenever a price is quoted or fea- 
tured in an offering of an air con- 
ditioner, the capacity in horse- 
power or tons, or fractions of same, 
as furnished by the manufacturer 
should also be prominently fea- 
tured. 

“4. YEAR OF MODEL: When- 
ever a price is quoted or featured 
in an offering of an air conditioner 
and the conditioner is no longer 
listed by the manufacturer or sold 
by the distributor, having been 
either discontinued entirely or sup- 
planted by another model and 
being no longer designated by the 
trade as a current model, the year 
of the model or the fact that it is 
a discontinued model should be 
prominently disclosed. 

“5. SPECIAL EQUIPMENT OR 
SERVICE: No advertisement or 
representation of air conditioners 
or price therefore should be used 
which deceptively or misleadingly 
conceal the fact that the adver- 
tised price does not cover neces- 
sary or advertised accessories or 
devices or services which must be 
purchased with the unit at an ad- 
ditional charge; or which falsely 
or deceptively state or imply that 
the advertised price covers such 
accessories, devices, or service, 
which such is not the fact. 

“6. INSTALLATION: No adver- 
tisement should state or imply that 
in every case present electrical 
circuits are adequate, that altera- 
tions in present circuits or wiring 
are always unnecessary, or that 
additional expense for electrical 
installation is never required. Ex- 
cept when the seller is qualified 
to render direct complete instal- 
lation in compliance with the 
licensing law, any mention of in- 
stallation as such in an advertise- 
ment should clearly indicate that 
window installation is meant. 

“7. RENTALS: In offering air 
conditioners for rent, when the 
amount of rental for a certain 
period of time (e.g. $1 per week) 
is quoted, unless the said period is 
the total rental time advertised, 
the total minimum rental time re- 
quired must be stated. Any re- 
quired deposit or any charge for 
window installation and/or service 
must also be stated, as well as any 
other requirements or limitation 
of the offer. 

“8. ILLUSTRATIONS: Illustra- 
tions of advertised merchandise 
should conform without exaggera- 
tion or essential difference to the 
appearance of the merchandise ac- 
tually on sale. If the quantity of 
any illustrated article is limited, 
the number available must be 
stated under or adjacent to the 
illustration. If an illustration rep- 
resents only one of many items 
included in an advertised offer, the 
fact must be clearly stated. Ex- 
ample: ‘Unit illustrated represents 
one of the units offered in this 
sale.’ 


Summer Marts-- 


(Concluded from Page 1, Col. 5) 
by far the most popular size this 


year. 
The hot weather has also helped 


refrigerator sales, it is reported. _ 


Deepfreeze Names Noll Chief Cabinet Engineer 


N. CHICAGO, Ili.—Appointment 
of Francis A. Noll as chief cabi- 
net engineer for Deepfreeze Ap- 
pliance Div., Motor Products Corp., 
has been announced by H. W. 
Whitmore, director of engineering. 


Noll formerly was section head 
in the Hotpoint engineering depart- 
ment, with responsibility for re- 
frigerator and freezer cabinets. 
Earlier he was associated with 
General Electric Co. 


There seems to be a strong trend * 


once again to larger models, with 
Norge reporting especially heavy 
activity in recent weeks on its 
11.13-cu. ft. ‘“Customatic’”’ model 
retailing at $389.95. 


FRIGIDAIRE’S BIG MODELS 


Frigidaire, in addition to spot- 
lighting the offer of Sherwood 
Green or Stratford Yellow ex- 
teriors on most models, was also 
putting some emphasis on the new 
“Cycla-Matic” Imperial model CIT- 
150, a 15-cu. ft. model with two 
full-length doors opening from the 
center out; and the 12.5-cu. ft. 
upright home freezer model with 
a complete array of convenience 
features. 

Hotpoint’s two new refrigera- 
tors, a 10.1-cu. ft. and a 9.8-cu. ft. 
model, were introduced as dealer 
price leaders. The 10.1-cu. ft. 
model, priced at $399.95, has auto- 
matic defrosting, four aluminum 
door shelves, swing-out meat mart. 
aluminum slide-away shelves, two 
vegetable pans, a butter bin, and 
a tall bottle zone. 

The 9.8-cu. ft. model will carry 
no price, with dealers setting their 
own “promotional” price. It has a 
capacity of 49 lbs. of frozen food, 
and features a full-width chiller 


tray, extra wide door shelves, tall | 
bottle zone, and “Capri” color | 
styling. 

Admiral Corp. was displaying its | 
two low-end “promotion” models | 
just announced. These are a 7.3-cu. | 
ft. model (7DLS) priced at. 
$169.95, and an 8-cu. ft. model | 
(8DLS) which lists at $189.95. — 
Both models have full-width freez- | 
er chest, and storage drawer. 


NEW UPRIGHT FREEZERS 


Ben-Hur Mfg. Co. introduced an 
18-cu. ft. upright home freezer 
with a number of new design and 
convenience feature improvements. 
Ben-Hur also reported considerable 
success with its 4-cu. ft. freezer, 
reporting that it was finding good 
acceptance in suburban areas. 

A new 22-cu. ft. upright home 
freezer was displayed by Manito- 
woc Equipment Works. This model 
features inner doors on all shelf 
levels, full-control thermostat, 
freezing coils on all five walls, 25- 
watt heater wire inside breaker 
strip, and compact design. 

In the home freezer field, Cool- 
erator Co. is breaking with a new 
“freezer food plan” especially de- 
signed for dealers, and Westing- 
house will launch its really first 
big home freezer drive with its 
“Snowball” promotion which is to 
break around the middle of July. 


SAYRE PLUGS SHORT LINES 


At a press conference at the 
Merchandise Mart, Judson S&S. 
Sayre, Norge president, said that 
appliance manufacturers can and 
should cover the field with fewer 
models than many of them now 
have. 

“A short line enables the deal- 
er’s salesmen to become thoroughly 
familiar with it, and to know how 
to sell it,” Sayre said. It also en- 
ables them to keep inventories 
under control, solve display prob- 
lems, and improve turnover. 


Bull Appointment - - 


(Concluded from Page 1, Col. 5) 
and through the company’s na- 
tional distributing organization. 
The new Norge executive joins 
the company from a position as 
vice president and director of sales 
for Apex Rotarex Corp., Cleveland. 
He was also associated with Ben- 
dix Home Appliances, Inc., South 
Bend, Ind., from 1945 to 1953, his 
last position with that company 
being national sales manager. 


Bull has been in the appliance 


sales field since 1927. 


wi 


@ Your prospect doesn’t 
have to be a “Scotchman” to 
recognize the plus values he 
gets in a freezer unit 
equipped with a Tecumseh 
Hermetic. 

@ Facts like these: lower 
price, better performance, 
greater capacity and lasting 
dependability with lower 
operating cost, will convince 
the most “hard to sell” pros- 
pect. 

e And you, as a dealer, can’t 
go wrong when you know 
that 73% of all freezers sold 
are equipped with Tecumseh 
Hermetics... your assurance 
that they are overwhelm- 
ingly approved by the 
freezer industry. 

@ Why don’t you get all the 
facts about the popular line 
of Tecumseh Hermetics and 
make your selling job easier. 


Send for this free booklet today, 
it tells all about the Tecumseh 
Hermetics. Write Dept. N-2. 


IS YOUR 
PROSPECT 


REMEMBER THERE ARE 
OVER 14 MILLION 
TECUMSEH UNITS IN 
USE TODAY! 


TECUMSEH, MICH. 


TECUMSEH 


TECUMSEH _— 


EXPORT DEPT.: 2113 WOODWARD AVE., DETROIT, MICH. 
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Engineering Residential Systems 


1. Cooling Load Estimating and Equipment Selection 


2. Distribution Systems 


4. Operating Costs 


3. Sound Levels 


The following article dealing with the engineering aspects 
is part of a discussion on residential air conditioning by Burton 
Faigen of Carrier Corp. The talk has been presented before the 
Richmond, Va., and Chicago sections of the American Society of 
Refrigerating Engineers, and is scheduled for other meetings. 


By Burton Faigen, Manager, Application Engineering, 
Unitary Equipment Div., Carrier Corp. 


A few major segments of the 
engineering front are currently 
much under discussion. They 
vitally affect residential air condi- 
tioning from the very beginning. 
They are: 

(1) Cooling load estimating and 
equipment selection. 

(2) Air distribution systems. 

(3) Sound levels. 

(4) Operating costs. 

In addition, there are a number 
of other lesser items of engineer- 
ing which I should like to touch on 
later. 


Correct Estimating Is 

Key to Success 

Correct estimating of the cool- 
ing load, and correct selection of 
equipment therefrom, is one of the 
important keys to residential air 
conditioning. It affects the size 
and cost of the original installa- 
tion and of the air distribution 
system; it affects the operating 
cost of the system; it indirectly 
affects the sound problem; and it 
most certainly affects the con- 
struction of the house itself. 

The cooling load characteristics 
of a residence are basically differ- 
ent from those of any type of com- 
mercial structure. First, the in- 
ternal occupancy per square foot 
is much less than in any other 
type of application. As a result, 
a much higher proportion of the 
cooling load is due to external 
causes than to internal causes. Ap- 
proximately 75% of the cooling 
load for a residence is due to the 
sun and to the temperature differ- 
ence between outside and inside. 


Heat Storage Factor 


And, secondly, the heat storage 
capacity, or, with your permission, 
the ability to store cooling effect, 
is much greater, in proportion to 
the cooling load, in a residence 
than in any other type of struc- 
ture. These things were qualita- 
tively evident to us many, many 
years ago. We have all known for 
a long time that air conditioning 
equipment sized commercially but 
applied residentially was greatly 


oversized. However, it wasn’t until 
four or five years ago that any- 
one tried to define this difference 
quantitatively. 

It all began with a series of 
measurements made in a number 
of houses in our own town, Syra- 
cuse. The measurements were 
made in late spring and early 
summer, a time which permitted 
these houses to be normally used 
and normally occupied while being 
neither heated nor cooled, and yet 
kept closed. 

The results of these measure- 
ments were the beginning of an 
enlightenment. Although the daily 
variation of outdoor temperature 
was substantial, some 25° to 30° 
over the 24-hour period, the inside 
temperature varied only 5° to 7° 
during the same period. The low 
point in inside temperature oc- 
curred in early morning, and the 
high point in late evening, as 
might be expected; and the hour- 
to-hour variation in temperature 
was very gradual indeed, to the 
point of being almost unnoticeable. 


24-Hour Cooling Method 


Then followed this reasoning: 
If the cooling loads for a residence 
were calculated on a daily basis, a 
24-hour basis, rather than on a 
peak one-hour basis, and if cooling 
capacity were applied to the resi- 
dence at a constant rate over this 
24-hour period to match the esti- 
mated load, the variation of inside 
temperature would be held to a 
hardly noticeable 5° to 7° through- 
out the day. If this could be done, 
a number of very important advan- 
tages would immediately accrue: 

(1) Smaller air conditioning 
equipment may be applied to resi- 
dences, requiring smaller duct- 
work, smaller water and power 
services, all in the end reducing 
first costs. 

(2) This smaller equipment 
would operate for longer periods 
of time up to 24 hours on peak 
days, resulting in lower and more 
uniform relative humidities and, 
in turn, in over-all better comfort 
conditions. 


© 


7.5 Tons. 


KRACK 
BREEZ-E-FEX 


Console Room Conditioner 


Skillfully-designed console room conditioner, in 5 sizes from 
4 to 2 tons, for use where duct work is prohibitive in cost or 
where individual room control is desired. Available for use with 
Freon or chilled water; heating coils optional. 
finish, baked on. Especially suitable for multiple installations. 


AIR-E-FEX 


AIR CONDITIONING COILS 
3"-l, "a3, ” Tube Surface 


Tailor made to meet your dimensional or capacity requirements. 
Electro-tin plated copper tubing and aluminum fins. Tested under 
water at 350 lbs. PSIG. Compactly built and correctly engineered 
for long lasting service and balanced performance. 


For More Information, Write for Krack Bulletin 62854 


REFRIGERATION APPLIANCES, INC. 


923 W. LAKE STREET 
CHICAGO 7, ILLINOIS 


ALSO AVAILABLE: Air Cooled Condensers, 


Inquiries invited. 


Remote Type 


Suntan enamel 


from I to 


(3) Operating costs might be 
lower. For any one house, a larger 
unit and a smaller unit will re- 
move the same amount of heat 
over 24 hours, but the larger unit 
will operate fewer hours. Since 
they do the same work, the power 
consumption would theoretically 
be the same for both. But, the 
more frequent cycling of the 
larger unit, requiring more fre- 
quent starting current inrush and 
more frequent extra power for 
pull-down, is more wasteful of 
power. 


Longer Equipment Life 


(4) Equipment life should be 
longer. Experience shows that the 
life, in actual operating hours, of 
a continuously operating piece of 
equipment is longer than that of 
a frequently cycling piece of equip- 
ment. 

(5) The less frequent cycling of 
a smaller piece of equipment 
would mean fewer changes in 
sound level, fewer flickerings of 
lights where this is a problem, etc. 

(6) And, for the engineer, the 
labor of preparing a very accurate 
load estimate is considerably re- 
duced, since it becomes unneces- 
sary to evaluate storage effect, a 
most complicated mathematical 
task, or to determine the hour of 
maximum instantaneous load. 

(7) Also for the engineer, the 
job of designing and sizing an air 
distribution system is considerably 
simplified. Cooling load estimat- 
ing methods which are based upon 
peak hour determination face the 
inevitable dilemma of an air dis- 
tribution system designed to de- 
liver large quantities of air to a 
particular orientation to take care 
of it at the peak hour, but incap- 
able of handling other orientations 
at other hours satisfactorily. 

This, then, is the 24-hour method 
of cooling load estimating for resi- 
dences. It has been field tested for 
two years by completely instru- 
menting houses in such cities as 
Dallas, New Orleans, New York, 
Houston, Phoenix, and Las Vegas. 
It has been field proven by thous- 
ands of satisfactory installations. 


Best Job Depends on 
Right Equipment 


It goes almost without saying 
that the best air conditioning job 
will result from equipment which 
is selected from a correct estimate 
of the load. A correct selection 
from an incorrect estimate, or an 
incorrect selection from a correct 
estimate, will, in the end, result in 
unsatisfactory air conditioning for 
the occupants. 

Deliberately undersized equip- 
ment is an _ infrequently en- 


countered problem since the evil 
effects of such a selection are well 
known to everyone. Deliberate over- 
sizing of equipment, however, is 
an area where many misconcep- 
tions exist. In addition to the 
rather obvious disadvantages at- 
tendant upon deliberate oversizing, 
such as large equipment, larger 
ducts, high initial costs, and high 
operating costs, there remains the 
fact that the conditions which will 
result in the air conditioned space 
from oversized equipment are just 
as poor, in their own way, as the 
conditions which will result from 
undersized equipment. 

Without resorting to expensive 
and complicated controls, such as 
reheat, bypass, etc., which have 
no place in mass market residen- 
tial air conditioning, the easiest 
and best way to achieve satisfac- 
tory conditions of temperature and 
humidity throughout the day is to 
size equipment such that it will op- 
erate for long periods of time dur- 
ing peak weather. As long as the 
unit is operating, it is removing 
moisture from the air and the rela- 
tive humidity can be kept under 
control. 

From the standpoint particularly 
of the eventual user of the air 
conditioning system, this is per- 
haps the most important advan- 
tage to accrue from the use of the 
24-hour method of estimating the 
load. 


How Air Distribution 
System Is Determined 


Any study of air distribution 
systems for residences’ very 
quickly breaks down into a con- 
sideration of two different geo- 
graphical areas, the north and the 
south, and three different types 
of houses, the basement house, 


the basementless crawl space 
house, and the basementless slab 
floor house. 


Too much has been said and too 
much has been done in the past 
toward complicating air distribu- 
tion systems, and increasing their 


a perimeter system where the air 
is introduced into the room in an 
upward direction from outside in 
or near the outside walls, the peri- 
phery of the house. If the unit is 
centrally located in the house, this 
means that discharge air should 
go downward into a plenum box 
in the crawl space, and from there 
to the outlets, either through a 
radial duct system or through an 
extended plenum system with 
parallel branch ducts to the out- 
lets. 


Same House, Southern Style 


Now, consider this same house 
in a southern climate where the 
winter design temperature is 20° 
F. or higher. For these warmer 
climates, it is unnecessary to have 
warmed floors or to have heat dis- 
tributed at the periphery of the 
building. It does not get cold 
enough outside to create down 
drafts along the outside walls. 
Therefore, high outlets located on 
inside walls, a normal cooling ap- 
plication, will heat quite satisfac- 
torily. 

In the south, then, the least 
complicated and most inexpensive 
type of system for such a house, 
with the unit in a central location, 
would be to discharge air upward 
into ducts in a furred down corri- 
dor space, and use high side wall 
outlets, or to go on up into the 
attic and run the ducts over to 
ceiling or high wall outlets from 
the attic. The latter, of course, re- 
quires insulation on the ducts. 

A word about return air sys- 
tems. They can be extremely 
simple, provided the supply air is 
placed where it is needed. For the 
two houses we were just talking 
about, where the supply air was 
distributed where it should have 
been, the only purpose of a return 
is to provide an entry for air to 
get back to the air conditioning 
unit. For this purpose, a single 
central return opening is quite 
sufficient. 


(Concluded on next page) 


cost. Actually, they can and should 
be very simple and very inexpen- 
sive. Basically, and for the vast 
majority of cases, it can be said 
that an air distribution system 
which will heat satisfactorily in a 
northern house will also cool sat- 
isfactorily with a minimum of 
change. 

Conversely, an air distribution 
system which will cool satisfac- 
torily in a southern house will also 
heat satisfactorily, with very little 
change. If these things are kept 
in mind at all times, all of the 
confusion and the sweat and the 
tears that are wasted on design 
of air distribution systems will 
begin to vanish. 


For Basementless 
Crawl Space House — 


Consider first this basementless 
crawl space house in a northern 
climate, and by north we mean, 
arbitrarily, and area where the 
winter design temperature is 
lower than 20° F. For the north 
we know that heat is required for 
the floors and for the outside walls, 
in order to produce comfortable 
inside winter conditions. 

Therefore, the simplest, least ex- 
pensive, and yet most satisfactory 
air distribution system for a 
crawl space house in the north is 


ra 
Seal-cap Valves 


Have all the merits of other 
Frick Freon and ammonia 
valves, including high-angle 
seats. Sizes 4%” to 8”, screwed 
and flanged. See the whole 
series, with dimensions, weights, 
and prices, in Frick Catalog O: 
your copy in waiting. 


Distributor Franchises Available 


Frick Co 


WAYNESBORO, PENN 


3 R's OF THE 
INDUSTRY 


Ranco Replacement 

Reference No, 1544 

lists almost 5,000 re- 

placement controls . . . 

the most complete line 

in the industry. This 

big, new manual can be purchased 
from your Ranco wholesaler. Get 
yours now. 


High pressure cut-out with non-adjustable 
high pressure limit stop safeguards the 
system—prevents service adjustment 
above the maximum safe operating pres- 
sure. Low pressure safety cut-out prevents 
pulling air into the system with excessive 
low pressure operation. 

In either event, the system shuts down 
until restarted with the manual reset. 
Both high and low pressure ranges are in- 
dependently adjustable. 


Kanco Due. 


COLUMBUS 1, OHIO 


RANCO DUAL PRESSURE CONTROL 


. . . safety-guarantee for your air conditioning service 


Your customers will appreciate the protection of this 
Dual Pressure Control . . . and here’s why: 


Add up those features and you'll under- 
stand why Underwriters Laboratories 
requires this type of control on all her- 
metically sealed air conditioning systems 

. . why both you and your customers 
will consider it well worth the few minutes 
it takes to install. Make your next job a 
Ranco Dual Pressure Control installation 
. . . now available in Types 012-1593, 012- 
1594 and 012-1595 . . . a safety-guarantee 
for your air conditioning customers. 


WORLD'S LARGEST MANUFACTURER OF REFRIGERATION CONTROLS 
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Residential 
Air Conditioning 


(Concluded from preceding page) 
Once the theories of air distribu- 
tion systems are mastered, all of 
the arguments about which type 
of outlet to use for best perform- 
ance fall into the natural scheme 
of things, and outlet selection no 
longer becomes a question of argu- 
ment. It becomes a question of 
economics, and a question of the 
housewife’s likes and dislikes. 


Sound Levels 


The subject of sound levels in 
residential air conditioning is re- 
ceiving a lot of discussion these 
days, and deservedly so. I use the 
word “sound” advisedly; the word 
“noise” has an undesirable conno- 
tation. What we are really dealing 
with is sound levels. 

Perhaps in order to precipitate 
a resolution of all of the dis- 
cussions of sound level, the FHA, 
in their bulletin M-10, have taken 
a bold step in requiring that the 
sound levels in an air conditioned 
house be not higher than 45 
decibels. 

This requirement has created a 
little confusion with regard to its 
enforcement. How should it be 
measured, and by whom should it 
be measured, and where should 
it be measured, and should it be 
measured in a furnished or an un- 
furnished house? These items will 
require clarification, but basically 


Operating Costs for Home Systems-- 


the requirement is a good one. 
The American public will not long 
continue to live with noise, and 
especially in an item which repre- 
sents a major expenditure. 

If noise inside the house is a 
problem, it should be attacked 
forthrightly. The first point of 
attack is the installation of equip- 
ment which, in itself, is quiet. The 
second point is an _ installation 
which will insure quietness, par- 
ticularly in the air distribution 
system. Part of this is careful lo- 
cation of the mechanical equip- 
ment with respect to the rooms. 

For example, in a basementless 
house, equipment should not be 
placed in a closet which abuts on 
a bedroom or a living room; nor, 
if a single central return is used, 
should it be taken directly from 
a living area. Little precautions 
like this make a whale of a differ- 
ence. 

There is also to be considered 
the problem of outside sound level, 
and, if you read the papers last 
summer about the court cases in 
Chicago and in New York, you will 
agree with me that outside sound 
level is as important a problem 
as inside sound level. The average 
American will not continue to 
stand for his own noise, let alone 
noise from a neighbor, however 
friendly. Here, as before, the prob- 
lem is partly that of the equip- 


CLASSIFIED ADVERTISING 


RATES for “Positions Wanted” $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50. 

RATES for all other classifications $10.00 
per insertion. Limit 50 words. 20¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS WANTED 


SERVICE REPAIR job. 21 years’ experi- 
ence servicing domestic and commercial— 
anything that refrigerates. Like air con- 
ditioning service, graduate Utilities Engi- 
neering Institute. Not hard to please, like 
to work, free to travel. Good man for 
service, sales or service representative 
work. L. FEENY, 1322 Westheimer, 
Houston, Texas. Jackson 2183. 


CHRYSLER FACTORY trained ('36) air 
conditioning engineer, 43, married, de- 
sires permanent connection with manu- 
facturer. Proven sales. Also six years 
owner, production machine shop; tool de- 
signer. Returning New York about August 
20. Driving south. Desires interview on 
trip south. J. FOX, Box 193, Curundu, 
Canal Zone. 


ATTENTION, MANUFACTURERS—Maybe 
you don’t need a full-time writer for your 
instruction sheets and manuals. In that 
case, it will pay you to look into a new 
writing service offered by a practical re- 
frigeration and air conditioning man who 
can handle clear “American” English. 
VIRGIL C. JAMES, Cuba, Missouri. 


MAN UNDER 40 completely familiar with 
engineering and production of refrigera- 
tors, freezers and air conditioning units 
desires a permanent change. Presently 
employed in executive production capac- 
ity. BOX 4588, Air Conditioning & Re- 
frigeration News. 


POSITIONS AVAILABLE 


SALES ENGINEER—Must be capable of 
estimating, selling and engineering pack- 
aged equipment. Prefer man familiar with 
Chrysler Airtemp. Excellent opportunity 
with well established firm. Contact J. P. 
GRIFFIN, INC., 111 South Tampa Street, 
P.O. Box 2210, Tampa, Florida. 


OPPORTUNITY FOR factory field man 
contacting distributors of food market 
equipment. Manufacturer of grocery and 
supermarket steel shelving has closed, 
exclusive territories available. Should 
have store lay-out and planning experi- 
ence. Reply to C. R. LINGO MANUFAC- 
TURING COMPANY, 220-230 Madison 
Avenue, Covington, Kentucky. Phone 
AXtel 1101-1102. 


MECHANICAL ENGINEER for responsi- 
ble position with mechanical contractor 
located in rich rapidly-expanding indus- 
trial Ohio River Valley, operating both 
Pipe and sheet metal shops, doing only 
industrial, large commercial, and public 
works jobs with  steadily-expanding 
volume. Requisites: Minimum 5 years’ ex- 
perience in design, estimating, supervising 
large central-station air conditioning, heat- 
ing and plumbing projects. Address BOX 
4585, Air Conditioning & Refrigeration 
News. Enclose photograph. All _ replies 
acknowledged and photograph returned in 
60 days. State salary expected. 


SALES ENGINEER to represent Manufac- 
turer of Automatic Control Equipment in 
Philadelphia - Baltimore- Richmond area. 
Moderate traveling required to contact 
manufacturers, wholesalers and contrac- 
tors of Refrigeration and Air-Conditioning 
equipment. Prefer technical graduate be- 
tween 25-30 years of age. Earnings will 
be commensurate with ability and ex- 
perience. If possible, include photograph 
with resume of experience and educa- 
tion in reply to BOX 4589, Air Condition- 
ing & Refrigeration News. 


AIR CONDITIONING engineers—Large 
well established manufacturer of air con- 
ditioning equipment offers excellent op- 
portunity for engineering graduates, pre- 
ferably with experience in research, de- 
sign and/or testing of refrigeration or 
air handling equipment for air condition- 
ing units in size range from one to 
twenty-five tons. Submit resume of edu- 
cation, experience and salary require- 
ments. Address BOX 4591, Air Condition- 
ing & Refrigeration News. 


PRODUCTION FOREMAN for small mid- 
west plant—man who has worked in man- 
ufacture of large cooling coils, evapora- 
tive condensers, etc. and understands re- 
frigeration manufacture and application 
of compressors. Write BOX 4592, Air Con- 
ditioning & Refrigeration News giving 
education, experience, salary desired, etc. 


MANUFACTURERS REPRESENTATIVE 
to call on refrigeration parts and equip- 
ment wholesalers. Complete line of nation- 
ally advertised chemical products for re- 
frigeration and air conditioning industry. 
Sales already proven. Give complete de- 
tails as to experience and territory you 
cover in first letter; include lines now 
represented. BOX 4593, Air Conditioning 
& Refrigeration News. 


CHICAGO, NORTH = side—Man_ with 
thorough knowledge of air conditioning 
maintenance and cost, to set up, sell and 
manage contract department. We are not 
looking for cheap help, but man of proven 


ability. Give reference and past income in 


first letter. BOX 4594, Air Conditioning & 
Refrigeration News. 


EQUIPMENT FOR SALE 


ATTENTION SERVICEMEN: Send for 
our refrigeration parts and supplies cata- 
log. Save up to 50% on many items. Re- 
lays, V belts, T.X. valves, fittings, con- 
driers. New—guaranteed merchan- 
dise. WALTER W. STARR REFRIGERA- 
TION, 2833 Lincoln Avenue, Chicago 13, 
Illinois. 


ATTENTION SERVICEMEN — Copeland 
Compressors at a_ substantial savings. 
New, but held in stock beyond warranty. 
1 model no. MF 500, 5 H.P., 3 phase. 
6 model no. 95-300, 3 H. P., 3 phase. Sub- 
ject to prior sales. BOX 4582, Air Condi- 
tioning & Refrigeration News. 


BUSINESS OPPORTUNITIES 


REFRIGERATION BUSINESS for sale— 
dealer in air conditioning, fans and freez- 
ers. Service well established on all makes 
of air conditioners, refrigerators and 
freezers. Business has increased 100% each 
year for the past three years. For infor- 
mation call BERKLEY REFRIGERATION 
SERVICE, 2946 Coolidge, Berkley, Michi- 
gan. Lincoln 1-6563. 


ie ae ee 


ment manufacturer and partly 
that of the person who applies it. 
Assuming that you have the most 
quiet equipment that is economi- 
cally available, exercise all care 
and caution in its installation and 
location. 


Operating Costs 


The last of the major segments 
on the engineering front which I 
mentioned above is the subject of 
operating costs. This is an item 
of primary interest to almost 
everyone concerned with this busi- 
ness, the manufacturer, the seller, 
the mortgage lender, and, far from 
least, the consumer himself, who 
foots the bill. 

There are no really good criteria 
made public as yet which enable 
the easy and accurate prediction 
of operating costs for residential 
air conditioning. There will be be- 
fore long. And, if the task is to 
be made simple for the engineer, 
they will follow along the lines of 
the estimating of heating operat- 
ing costs, and in turn will require 
the United States Weather Bureau 
to publish information on summer 
degree days as they do on winter 
degree days. 

Although I cannot stand here 
and tell you how to predict op- 
erating costs for any particular 
city, I can do my very best to try 
to straighten out a couple of 
seriously incorrect opinions that 
are widely held with regard to op- 
erating costs. 


Cost Not Above Means 
Of Ordinary Family 
The first of these is a widely 


held opinion that operating costs 
of residential air conditioning are 


@ too high, ’way above and beyond 


the means of the ordinary guy who 
buys the $12,000 to $15,000 house. 

It just isn’t true, and there is 
plenty of good experience to back 
up this statement. Take, for ex- 
ample, the city of Houston. Rather 
exhaustive measurements and sur- 
veys over a period of more than 
one year and over almost 100 
houses have shown that their op- 
erating costs average out some- 
where around $30 per ton per sea- 
son, and, when it comes to season, 
it is hard to find a much worse 
place in this country than Hous- 
ton. For a two-ton unit in the 
average small house, then, this 
means maybe $60 a year. 

Why, the average householder 
spends more money than that in 
the course of a hot summer seek- 
ing purely temporary relief in air 


conditioned restaurants and air 
conditioned movies! 


Air-Cooled vs. Water-Cooled 
Systems and Costs 


The second popularly held mis- 
conception about operating costs 
is that it costs more to operate an 
air-cooled system than it does a 
water-cooled system, be it waste 
water or cooling tower. Again, 
the facts belie the notion, and it 
is not hard to think through to the 
reason. 

Admittedly, B.t.u. for B.t.u. and 
hour for hour, an air-cooled sys- 
tem requires more energy input 
than does a water-cooled system. 
But, in a system that operates both 
day and night and builds up stor- 
age of cooling effect in the struc- 
ture, as all residential systems do, 
the air-cooled system has an im- 
portant advantage. 

Its capacity increases markedly 
with the lower dry-bulb tempera- 
tures that occur between night and 
morning. Where water tempera- 
tures do not change from day to 
night, and where wet-bulb tem- 
peratures on cooling towers change 
but very little, dry-bulb tempera- 
ture on air-cooled condensers 
change markedly. 

On a 24-hour basis, then, an air- 
cooled system has more capacity 
than a water-cooled system, and 
therefore will operate substantially 
fewer hours throughout the season. 
Extensive tests have shown that, 
for exactly similar systems, the 
operating costs of air-cooled sys- 
tems will be within a very few 
per cent of the operating costs of 
water-cooled systems. 


Minor Problems 


So much for these major engi- 
neering considerations. There are 
also a host of minor engineering 
considerations which I might men- 
tion now in passing. They are: 

(1) Ventilation—for combus- 
tion, for oxygen for people, or for 
odor control. 

(2) Details of house construc- 
tion—ceiling insulation, wall insu- 
lation, vapor barriers, orientations, 
colors, overhangs, single or double 
glazing, etc. 

(3) The many and varied re- 
quirements of regulatory bodies, 
such as FHA, VA, and innumerable 
local codes. 

(4) The public inertia—which 
inherently opposes major changes 
which might sensibly be dictated 
by such innovations in their ways 
of living as air conditioning. 


Marlo Representative 


COOL any 


building from 


the ROOF with 


RUPPRIGHT’S ROTARY 
ROOF COOLER 


For our free literature write to 
Box 6795n, Los Angeles 22, Cal. 


Opens Little Rock Office 


LITTLE ROCK, Ark.—Flinn En- 
gineering Co., Memphis represen- 
tative for Marlo Coil Co., has 
opened a branch office here to rep- 
resent the St. Louis air condition- 
ing and heat transfer equipment 
manufacturer in the area. 

John A. Cooper, until recently 
associated with a mechanical con- 
tracting firm in Memphis, will 
manage the new branch. 


Handy Way To Subscribe 


Receive the greatest trade 


per year, 52 issues. 


ConpiTIoNING & REFRIGERATION News. Published every week. 
Brings you latest news and vital information on air condi- 
tioning, commercial and industrial refrigeration, home 
freezers, and household refrigeration; manufacturing, con- 
tracting, distributing, retailing, and servicing. Only $6.00 


Fill in coupon and mail today 
AIR CONDITIONING & REFRIGERATION NEWS 
450 West Fort Street, Detroit 26, Michigan 


Gentlemen: Send the NEWS for one year. 
[] $6 enclosed [] Bill me [] Bill the company 


paper in the industry—Air 
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Truk-Cel 


EUTECTIC 
BLOWER 
UNITS 


For All High 


Temperature 
Applications 


HOLDOVER 
FOR STOPOVERS 


Affording 
maintain proper truck body 


refrigeration to 


temperature. Now available 
in models providing partial 
or complete holdover. 
Sanitary, compact, light in 
weight, simple in operation. 
Easily installed, utilizing a 
minimum of floor space. 


Write today for 
all the facts 
on the new 

Truk-Cel. 


DOLE REFRIGERATING COMPANY 


5920 NORTH PULASKI ROAD 
CHICAGO 30, ILLINOIS 


103 PARK AVE., NEW YORK 17 


In Canada: Dole Refrigerating Products, Lid. 
44 Elgin Street, Brantford, Ontario 


Maximum Refrigeration Efficiency 


DOLE 


THE 3 LINE 
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G-E air-cooled condenser is mounted ouvt- 


doors. 


G-E Condenser- - 


(Concluded from Page 1, Col. 3) 
compressor, electrical equipment, 
and high and low pressure switches. 
These components are mounted on 
a framework which will slide out 
for servicing. 

The second component, the air- 
cooled condenser section, contains 
the condenser coil, blower, and 
liquid receiver. The condenser 
package is 2 ft. high, 3 ft. deep, 
and 2 or 3 ft. wide, depending on 
capacity. 


Dayton Takes Bids for 
Cooling Water Dept. Offices 


DAYTON—The city of Dayton 
will receive bids for air condition- 
ing the water department drafting 
room and several other water de- 
partment offices in the Municipal 
building, including the office of 
Water Director Lloyd Huffman. 

Plans to cool the water offices 
have made some city employes in 
other parts of city hall hot under 
the collar. 

“We get hot, too. Why can’t 
they start with us,” one said. 

City Manager Herbert W. Star- 
ick, whose office is at present the 
only one air conditioned in the 
Municipal building, said the move 
was being made to determine if the 
efficiency of engineering personnel 
could be increased by air condition- 
ing. 

Huffman estimated cost at $3, 200. 


ring the 
bell on 
FREEZER 
SALES 
BB for’54? 


...come to 
Space 17-R 

at the 

Furniture Mart.. 


a eve! 


Cooling Sales Goals-- 


(Concluded from Page 1, Col. 3) 
spite the fact that the distributor 
had placed a moratorium on all 
outgoing calls. 

Some disgruntled would-be pur- 
chasers or users were even calling 
newspapers to complain about 
their inability to get installation or 
service work done. 

At the same time there were 
numerous accounts of fabulous 
sales successes. A number of dis- 
tributors, and even some manufac- 
turers, said that they were out of 
stock on certain sizes of room air 
conditioners. One manufacturer is 
said to be laying claim to sale of 
some 3,000 units of its make in the 
Chicago area alone since June 7. 
Another producer said that one 
Chicago merchandiser sold some 
140 units in one weekend. 

Sales of commercial and pack- 
age residential conditioners were 
said to be moving well also. One 
dealer in an Iowa city of 80,000 
population reportedly sold 30 pack- 
age commercial and _ residential 
units in one June week. 


Ohio Utility Spurs 
Freezer Sales with 
Special Promotions 


DAYTON — Dayton Power & 
Light Co. gave considerable im- 
petus to food freezer business in 
this area during May when it 
staged a well-rounded promotion 
on home freezers. 

A special display of home freez- 
ers was set up in the Gas & Elec- 
tric building and visitors were in- 
vited to register for a freezer 
prize. Tie-in displays were set up 
by participating dealers in the 
area. 

Newspaper advertisements were 
used by the utility to promote the 
event, featuring the theme: “Your 
Own Food Store That Never 
Closes.” 

Said promotional copy: “Your 
new home food freezer is a new 
kind of food store—right at your 
elbow. Here you can keep the foods 
your family likes best, always 
ready when needed regardless of 
the calendar. 

“This magic treasure of good 
eating helps your food dollars buy 
more, saves you countless shop- 
ping trips, makes the planning of 
regular or special meals easier 
every day in the year. 

“When you choose a new food 
freezer, get one that is the right 
size for your family. The ideal 
space allowance is 5 cu. ft. per per- 
son. That gives you space to store 
frozen meats, poultry, fish and 
game, space to keep frozen pas- 
tries and cakes, bread and rolls, 
space for summer ripe fruits and 
tender young vegetables from the 
garden or from summer markets. 

“See the new automatic food 
freezers now on display at your 
dealer’s store.” 


Seeond Better Home Store 


DAYTON—Emmert Royer, 
owner of the Better Home Appli- 
ance Co., 631 N. Main St., will 
open a second store at 2643 Salem 
Ave. He has taken over the store 
formerly occupied by the Liles TV 
& Appliance Co. and is remodeling 
the building for an August open- 
ing. Ralph Seitz will operate the 
N. Main St. store and Nelson 
Wright the Salem Ave. store. 


Kedanondd 


One of largest stocks 
in the world! 


FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 


MARVIN L. “FERGIE” FERGESTAD 
P.O. Box #6, Dept. A, Mpis. 16, Minn. 


PROCUREMENT INFORMATION 


The following is a list of proposed procurement issued b 
various indicated U. S. Government procurement offices. — 
goruse bidders may obtain complete bid sets by a_request 

the purchasing office under which the purchase is listed in 
this Synopsis. Be sure to identify completely the bid invitation 
fav wish by including in your request the item description, the 
nvitation number or reference number and the opening date. 


is not necessary 


(+) catinny Arsenal; 
n Arsenal; Ordnance Ammunition Center, millet, Ill. ; 
Rock_Island Arsenal; Springfield Armory; Watertown Arsenal 
and Watervliet Arsenal. Complete yg my) KH ee = 
listed by any of those offices alone can tain rom nine 
Ordnance District Office nearest you. Its ye is on file in 
your nearest Department of Commerce Field Office. 
Invitations for Bids —— will be followed by the letter 
uotations will be indicated in 


why eg 2 Lame rq 
this column ~ letter “gh or, if numbered, the number 
will be followed by “the letter “Q."’ 
DEPARTMENT OF DEFENSE 
Description Quantity ee a Bid 


Toesbosing and Contracting Office, Langley Air Force Base, 
Virginia 


Modification of Air Con- Job 44-600- 28 Jun 54 
ditioning, Command Sec- 54-70 
tion, Langley Air Force 
Base, Virginia. 

Purchasing and Contracting Division, Bldg. T 104, 

Fort Monmouth, New Jersey 

Temperature control system Job 28-043- 28 Jun 54 
barracks No, 1200 to 1205 54-134B 
Fort Monmouth, N. J. 

Base Procurement Division, EWMP, Building 120, 

Wright-Patterson Air Force Base, 0. 

For air conditioning installa- Job 33-601- 29 Jun 54 
tion, transportation and 54-149-B 
packaging division, build- 
ing No. T-262A, area ‘‘A.’’ 

For air Conditioning and Job 33-601- 29 Jun 54 
housing 4th floor control 54-151-B 


tower, bldg. 206, Area ‘‘C.”’ 
Purchasing and Contracting Office, Ft. Eustis, Virginia 
Display of refrigerated meat 4 ea. NRR-44- 28 Jun 54 

self service 11 ft. consist- 019 54185 

ing of the following hill 

(model 641-T or equal w/ 

2 hp. air-cooled compressor 

3 PH). 


Table pre-pack retigoretes 24 ft. NRR-44- 28 Jun 54 
sectional model 210-11 019 54185 
sectional hill w/1 hp. on , 
cooled compressor, 3 PH 
or equal. 
NATIONAL ADVISORY COMMITTEE 
FOR AERONAUTICS 
Description Quantity mes “ae App. se 


National Advisory Committee Aeronautics, cathe Flight 
Propulsion Laboratory, 21000 Brookpark, Cleveland, Ohio 


Gas, Compressed, for 80,000 Ibs. C 4634 7 Jul 54 
refrigeration, dichloro- Approx, 
difluoromethane. 
Dichlorotetrafluoroethane. 26,000 Ibs. 
Approx. 


Yearly Running Contract- 


National Advisory Committee, For Aeronautics, 

Langley Field, Virginia 

Services and materials for Job L-6931 
air conditioning second floor 
of west shop building our 
specifications. 

Services and materials for 
air storage system and mani- 
fold for 20-in. variable ma- 
chine number facility, our 
specifications, 

Services and materials for 
mechanical installation of 
cascade aerodynamics 
freonization system, our 
specifications. 


7 Jul 54 


Job L-6935 20 Jul 54 


Job L-6935 7 Jul 54 


CONTRACTS AWARDED THROUGH JUNE 22 


Chicago Quartermaster Depot, U. S. Army, 1819 West Pershing 

Rd., Chicago 9, Lllinois 

Range, electric, domestic, 54-239B.—1201 ea., $92,645.—Tennessee 
Stove Works, Chattanooga, Tenn. 

Range, electric, domestic, 54-239B.—2702 ea., $223,914.—Hotpoint 
Co., a Div. of General Electric Co., 5600 W. Taylor St., Chi- 
cago 44, Illinois. 


Corps of Engineers, U. S. Army, Office of the District Engineer, 
Albuquerque District, P.O. Box 1538, Albuquerque, New Mexico 
Revisions to heating and ventilating systems and additional out- 
lets, Fort Bliss, El Paso, Texas (Inv. Eng-29-005-54-122).— 
7,758.—J. S. Brown-E. F.’ Olds Plumbing and Heating Corp., 
2000 Myrtle Ave., El Paso, Texas. 


MOhawk 9-6794 


ARCHITECT AND ENGINEER: IRVING W. RUTHERFORD 


SH. os tot ae ee 


“Shonping Center 


At the new Bishop’s Corner shopping center, West Hartford, Conn., every 
provision has been made for customer and employee comfort. In keeping 
with the keynote on quality, over 600 capacity-tons of BUSH air condition- 


ing and heating products were selected. 


Prominent among Bush equipment installed are Air Handling Units 
in both vertical and horizontal models. Advantages of these versatile 
central station units are many: rigid angle iron framing and self-aligning 
ball bearings assure long life, eliminate vibration and guarantee quiet 


operation. 


All units have built-in by-pass sections to provide 100% air by-pass 
when required. Centrifugal type fans, mounted on a common solid steel 
shaft, are statically and dynamically balanced for quiet, efficient operation. 
Matching housing with scroll for each fan insures smooth air flow. 

Capacities range from 800 to 21,600 CFM, with nominal ratings 
from 3 to 65 tons. Face and by-pass dampers, humidifiers and both throw- 
away and cleanable type filters are available for all units. 


Catalog 710A, free on request, 
contains complete specifications. 


BUSH MANUFACTURING COMPANY 
WEST HARTFORD 10, CONNECTICUT 


CONTRACTOR: THE EOWARD PACKTOR Co. 
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